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1939 OUTPUT HITS 3.702.974 UNITS 


NERB Bans Solicitations by Unions in Plants 
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Sparks 


Blades Cuts Cake 

Old Timers at Olds 

California Bound 
A New Year Pledge 


0 


By 
Chris Sinsabaugh 


“WHEN YOU get to California try 
out Hydra-Matic drive,’’ said General 
Manager Charles L. McCuen of Olds- 
mobile (right), as the conductor 
started on the first leg of his trip to 
the west coast. 


Lansing, Mich., Dec. 29 
LIE BLADES tonight cele- 
brated his 80th birthday a day 
| ahead of time. Mebbe he made it 
a pre-birthday party just so I 
' could be here to help him cut the 
| cake and blow out the candles, for 
_ tomorrow night, his real anniver- 
sary, I’m taking off from Chicago 
to fly American to Los Angeles to 
referee the annual Gilmore-Yose- 
mite economy run on Jan. 4. Any- 
how, this anniversary - ahead - of - 
time fitted in nicely with the con- 
ductor’s western trek. 


Charlie had it coming to him 
tonight because not only is he the 
oldest automobile worker in point 
of service in the United States but 
as a blacksmith he hammered out 
the front axle for the 1897 Olds- 
mobile, claimed to be the first 
commercially successful automo- 
bile produced in this country. 

| Charlie no longer swings a black- 
smith’s hammer—he’s information 
clerk in the tool division at Olds- 
mobile, hale and hearty and taking 
it easy after a strenuous life. 
* * * 


IT WAS Charles L. McCuen, 
general manager of Oldsmobile, 
who threw the party for the oldest 
workman in the industry and he 
made it a good one, the guests in- 
cluding fellow workmen who have 
been more than 20 years on the 
Olds payroll. Gov. Dickinson was 
there and also R. E. Olds, who 
manufactured that first Oldsmo- 
bile Charlie Blades helped build. 
And William §S. Knudsen, presi- 
dent of General Motors, was the 
buest speaker of the evening, a 
happy choice, for this Bill Knud- 

(See SPARKS, Page 15, Col. 1) 
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jNash Case Ruling} 


Indicates Reversal 
In Board Position 


Corporation Is Sustained 
In Dismissal of Three 
CIO Organizers 


DETROIT.—Decision of 
the National Labor Relations 
Board that Nash-Kelvinator 
Corp. here was within its 
rights in discharging em- 
ployes for soliciting union 
memberships on company property 
is hailed locally as a marked re- 
versal of the attitude of the board 
to date. In the majority of cases, 
particularly the case .of Ford Mo- 
itor Co., two years ago when union 
organizers were ejected from the 
Ford property, the board had held 
differently. 

The latest decision was handed 
down in dismissing the case against 
the Nash-Kelvinator Corp. on a 
complaint filed by the CIO-UAW 
which had asked for the reinstate- 
mept of three workers discharged 
by the corporation. The union had 
claimed that William Cooper, Ger- 
ald Leonardy and Norma Neal had 
been “discharged discriminately” 
because of union activity. 

Declaring the company did not 
have to rehire the discharged men 
the board ruled: 

“Evidence as regards William 
Cooper revealed he was discharged 
because of a violation of the com- 
pany’s rule against solicitation of 
employes to become members of a 
labor organization on company 
property. 

“The promulgation of the rule 

(See LABOR BOARD, Page 5, Col. 3) 


Chalfant to Resign 
With Merger of 


Parts Associations 


CHICAGO.—Just who will be 
given managerial posts in the new 
parts and accessory association 
merger hasn’t been determined, and 
will not be until directors of the 
three organizations meet to dis- 
cuss details this month. 

One prominent 
figure, however, 
will be among the 
missing when the 
new setup goes 
into effect. He 
is E. P. (Ned) 
Chalfant, general 
manager of the 
National Standard 
Parts Assn., since 
its inception. 

Chalfant’s res- 
ignation has not 
been tendered as 
a protest to the amalgamation. It 
was submitted soon after agitation 
started with regard to the advis- 
| ability of co-ordinating the work of 
ithe manufacturers and jobbers 
within the industry. 

At the time Chalfant turned in 

(See CHALFANT, Page 8, Col. 4) 


E. P. Chalfant 


HAPPY NEW YEAR! 


(From “—a Word in Edgewise” Page 4) 


1 eane back over 1939, I think we on Automotive News have some 
things to be proud of. In February we brought out our illustrated 
picture paper for service men, “Automotive Service,” which has made 
a real hit both with its 60,000 readers and the major advertisers in 
“the after market.” In July Automotive News attained its majority 
by being accepted as a full-fledged member of the Audit Bureau 
of Circulations. It has shown a continued increase in circulation 
among the best dealers and executives in this great industry. It 
renews a higher percentage of subscribers and at the highest sub- 
scription rate ($4.00 per year) without the aid of premiums or other 
special inducements than any other trade magazine in this field. 
In 1939 I feel sure we have had double the number of clippings from 
newspapers across the country. AuToMoTiIvE News is now pretty gen- 
erally recognized as the NEWS authority in America’s greatest in- 
dustry and its independence is no longer even questioned. 


* 


* 


In every way we who edit and publish your weekly trade news- 
paper are trying to measure up to our opportunity and to our re- 
sponsibility. To each and all of you who have helped we wish a 
Happy and a Prosperous New Year!—G. M.S. 


Tentative Program is Set 


For NADA’s 23rd Conclave 


DETROIT.—A tentative program 
was announced last week by the 
National Automobile Dealers Assn. 
for its 23rd annual convention, to 
be held Jan. 22-25 in the May- 
flower hotel, Washington, D. C. 
Several speakers are yet to be 
selected. 

A feature of the conclave will 
be the “old timers” group, from 
which the oldest dealer in point 
of service attending the conven- 
tion, will be honored with a bronze 
plaque. Suitable recognition will 
also be accorded other “old timers” 
who have been in business for 25 
years or more, 

Attorney General Frank Murphy 
is scheduled to deliver the prin- 
cipal address at the annual ban- 
quet Jan. 24, 

Following is the tentative pro- 
gram: 

Jan. 22—8:00 a.m., Registration, Lobby 
Promenade; 10:00 a.m., Board of Direct- 
ors, Executive Session, Italian Garden; 
Meeting of National Advisory Legisla- 
tive Committee; 12:30 p.m., Directors’ 
luncheon; 2:00 p.m., Directors’ session 
(continued) Italian Garden. 

Jan. 23—10:00 a.m., Convention mem- 
bership session convenes, Stanley H. Hor- 
ner, president, presiding, Grand Ball 

m; Address of welcome, Melvin C. 
Hazen, Commissioner, District of Colum- 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1939 
Pos. Make 
1—524,690 Chev. 
Ford 
Plym 
Buick 
Dodge 
Pontiac 
Olds. 
Stude. 


1938 

Pos. 
405,157— 1 
319,648— 2 
248,000— 3 
146,207— 4 
86,560— 5 
83,704— 6 
77,261— 7 
36,659—10 
9— 60,079 Chrys. $9,412— 9 
10— 57,741 Merc. 1,902—18 


Total All Makes: 
2,379,166 1,638,100 


For complete standings of all 
makes, see Page 9 this issue. 


’ 
4—192,216 
5—166,462 
6—139,993 
7—127,964 
8— 75,448 


bia; Response, L. C. Cargile, senior vice- 
president of NADA; Resume of year’s 
activities, President Horner; Treasurer’s 
report, D. E. Castles, treasurer; Man- 
ager’s report, W. E. Blanchard, manager ; 
12:30 p.m., Luncheon for membership, 
Grand Ball Room, sponsored by Washing- 
ton Automotive Trades ° 
James Dalton, Editor Motor, Toastmaster, 
Lee D. Butler, convention co-chairman 
and president WATA. 

Jan. 23—Theme: The Future of Auto- 
mobile Retailing; 2:00 p.m., Grand Ball 

. L. C. Cargile presiding; 2:50 

p.m., Equalizing Competitive Opportuni- 
ties for Automobile Dealers by Contract, 
by C. W. Bishop, general counsel, NADA ; 
3:30 p.m., Discussion period; 3:45 p.m., 
Restoring Legitimate Competition in Auto- 
mobile Selling, by Samuel Heimlich, Long 
Branch, N. J.; 4:15 p.m., Discussion per- 
iod; 6:30 p.m., Oyster and Deer supper, 
Given by CIT Corp., Grand Ballroom. 

Jan. 24—9:55 a.m., Grand Ball Room; 
Theme: The Future of Automobile Reta.l- 
ing (continued) ; 10:35 a.m., What’s Ahead 
in Federal Legislation, by Hon. Wright 
Patman, Representative from Texas; 11:20 
a.m., Discussion period; 11:40 a.m., 
Progress in State Legislation, by Harlan 
W. Kelley, special counsel, Wisconsin 
State Banking Commission; 12:10 p.m., 
Discussion period; 12:30 p.m., Complimen- 
tary luncheon, Given by Universal Under- 
writers, Kansas City, Mo., in Grand Ball 


Jan. 24—2:00 p.m., Closed membership 
meeting, Report of resolutions comm:ttce, 
Unfinished business, new business; 6:45 
p.m., 23rd annual NADA banquet, Grand 
Ball m, Guest Speaker: Honorable 
Frank Murphy, Attorney General United 
States, Coast to Coast Broadcast; Sub- 
ject: “The Iron Law of Progress—Ob- 
servations on Private Enterprise’’. 

Jan. 25—10:00 a.m., Board of Directors 
meeting, East Room. 


Expected to Top 
4,000,000 Units 


2,950,000 Cars, 750,000 
Trucks Made in ’39, 
40% Above 1938 


By Pete Wemhoff 
Associate Editor 


DETROIT.—Aided by a 
near-record December output 
of 460,139 units, production 
of cars and trucks in the 


United States and Canada 
during 1939 reached 3,702,974 units, 
Automotive News estimates reveal. 
The figure is approximately 40 per- 
cent above the 2,655,777 units as- 
sembled in 1938, and comprises 
about 2,950,000 cars and 750,000 
trucks. 

The final week of 1939 saw 89,- 
212 cars and trucks produced, a 
drop of about 25 percent from the 
previous week’s 115,237 units and 
accounted for by the loss of one 
working day because of the Christ- 
mas holiday. This boosted Decem- 
ber’s total assemblies to 460,139 
units, making the month the seéc- 
ond highest in the history of the 
industry, being exceeded only by 
the 519,132 units of December, 1936. 

On the basis of an anticipated 
10-15 percent gain in production 
during the coming year, 1940 auto- 
motive output should easily top 
4,000,000 units, barring handicaps. 

The 3,702,974 output places 1939 
tenth among the industry’s produc- 
tion years, being exceeded by 1929’s 
5,621,045; 1937’s 5,016,437; 1936’s 4,- 
616,857; 1928’s 4,600,813; 1926’s 4,- 
505,661; 1925’s 4,427,800; 1923’s 4,- 
181,214; 1935’s 4,119,811 and 1924’s 
3,735,120. 

A breakdown of the 1939 produc- 
tion figures shows General Motors 
divisions accounted for 1,530,102 
units—Chevrolet 931,632, Buick 231,- 
303, Pontiac 170,263, Oldsmobile 
158,704, and Cadillac-LaSalle 38,200; 
Ford divisions turned out 780,517— 
Ford 675,737, Mercury 81,220 and - 
Lincoln Zephyr 23,560; Chrysler di- 
visions 762,017—Plymouth 381,050, 
Dodge 244,318, Chrysler 78,224 and 
De Soto 58,425. 

Independent producers were led 
by Studebaker’s 111,539 cars and 
trucks; followed in order by Hud- 
son’s 82,113, Packard’s 76,385, 
Nash’s 65,863, Willys-Overland’s 23,- 
001, Graham’s 3,289, Bantam’s 2,- 

(Continued on Page 9, Col. 3) 


Clay Doss Heads Ford Sales; 
Jack Davis Goes to Coast 


DEARBORN.—A change in the 
sales department personnel was 
announced last week by Edsel 
Ford, president of the Ford Motor 
Co. 

J. R. Davis, formerly general 
sales manager of the company, has 
been transferred to Long Beach, 
Calif., as manager of that branch 
and as sales supervisor over all 
Ford branches on the west coast. 

H. C. Doss, former Dearborn 


branch manager, has been trans- 
ferred to the home office to take 
charge of the sales department. 

Other changes in branch man- 
agement include the transfer of I. 
B. Groves from Long Beach to St. 
Louis; M. N. Johnson from St. 
Louis to Twin Cities, Minn.; C. I. 
Kenney from Twin Cities to In- 
dianapolis. R. L. Allen, formerly 
branch manager at Indianapolis, is 
being transferred to the home of- 
fice sales department. 





High Court Ruling 


Sections on Price-Fixing 


And Rebates Declared Illegal 


By George W. Kline 
Staff Correspondent 

LINCOLN, Neb.—The Nebraska 
supreme court ruled last week that 
the “Little NRA”—the fair trading 
practices act to regulate automo- 
bile industry—should be allowed to 
stand but that “fixing prices,” the 
section providing that new car li- 
censes can only be issued to en- 
franchised dealers, and the pro- 
vision dealing with rebates to pur- 
chasers, are void. A rehearing will 
be sought. 


Andrew C. Nelson, an Omaha 
automobile dealer, attacked the 
act. It was defended by the Ne- 
=" State Automobile Dealers’ 

n. 


The state engineer’s department 
declared that a cursory examina- 
tion of the opinion indicated that 
the decision would so hamper en- 
forcement that the act would be 
rendered inoperative. 


The law was passed in 1937. 
Since it became effective bootleg- 
ging of cars, tricky sales of used 


Buick Concludes 
Successful Year; 


Prospects Bright 


FLINT.—Buick has just con- 
- cluded one of the most successful 
years in its history, with produc- 
tion, including export and Can- 
an shipments, totaling in ex- 
cess of 235,000 cars. Since the be- 
ginning of 1940 model output, more 
than 111,000 units have been pro- 
duced and shipped, with the last 
_ quarter of 1939 

the largest by a 
substantial mar- 
gin in the history 
of the company. 

Buick goes into 
the new year with 
a large bank 
of unfilled orders, 
with demand con- 
tinuing strong and 

, with every pros- 
H. H. Curtice pect of continued 
good salesin 1940. 

This is the substance of a state- 
ment by Harlow H. Curtice, Buick 
president, reviewing the year just 
ended and expressing confidence in 
the business outlook for the next 
twelve months. 

“It has been many years since 
all the factors combining for the 
prosperity of the automobile in- 
dustry have been united under such 
favorable conditions as those at 
present,” Curtice said. “Barring un- 
foreseen and unpredictable circum- 
stances that might hinder progress, 
the outlook for the coming year is 
excellent. 

“Automobile factories are busy 
turning out cars for a market that 
is stronger, and gives every evi- 
dence of maintaining that anne. 
than any that has been enjoyed in 
the past decade. There has been a 
aaa demand for 1940 model cars 
since their public announcement in 
the fall, and indications are that 
seasonal influences of the winter 
months will affect production less 
than in any previous year.” 
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Car 
IDWEST REGIONAL sales managers meeting of the Hudson Motor 
. pce thee in Cincinnati at the Hotel Gibson oy Cc. 
: lasted for three days. In the above photo, 
aldon, Detroit; Bill Baker, 
Standing, Lloyd Krieger, Des Biesnesi 
ndianapolis; Jerry Hadley, 
ouis; B. C. Hockett, Kansas City; D. 
Memphis; C. BR. Collins, Chicago, and Carl Braun, Cincinnati. 


sales manager 
ting, C. E. Ww 
Beeching. 
Cc. H. Treadwell, 


cinnati; Walt Milton, St. 








































cars, and many other bad prac- 
tices have been lessened, it is said. 
The state engineer has issued a 
manual of used-car trade-in prices. 
This publication, the court de- 
clares, is merely advisory. 


After declaring that the state 
had the right to interpret an act 
in the light of new conditions that 
arose when the act was passed, 
Judge Carter said: 


“It is clear that the state cannot 
prohibit the ordinary business of 
buying and selling new or used 
motor vehicles. It may, however, 
regulate a business to promote the 
health, safety, morals, or general 
welfare of the public. It may be- 
come a medium of fraud, however 
honest in itself, if it discourages 
freedom of individual action. The 
state may to some extent compel 
honesty by imposing a license fee, 
if widespread frauds upon and 
losses by its people are prevented.” 

After asserting that the automo- 
bile industry has so rooted itself 
among the necessities of everyday 
life that the state may properly 
regulate it, Judge Carter says: 

“But the legislature, under the 
guise of regulation, may not in- 
dulge in arbitrary price fixing, 
the destruction of lawful competi- 
tion or the creation of restraints 
to establish a monopoly.” 

If properly interpreted, the court 
held that the state engineer may 
legally administer sections which 
outlaw discrimination in price be- 
tween buyers of the same quality 
of cars and forbidding discrimina- 
tion in trade-in allowance. 


The court knocked out the pro- 
vision which decreed that licenses 
should be issued only to dealers 
enfranchised by the manufactur- 
ers. The state engineer’s manual 
can only be used as a guide in an 
advisory way. 

The court criticized the section 
which says that only dealers en- 
franchised by manufacturers can 
be licensed to sell new cars be- 
cause “that section creates a mon- 
opoly in the persons enfranchised 
by the manufacturers.” 


Car, Truck Sales 
Continue Strong 


In Kansas City 


KANSAS CITY.—Kansas City 
dealers are rejoicing that registra- 
tions of new cars show a 30 per- 
cent increase during the first 11 
months over the same period of 
last year. Business in all lines is 
showing good gains. 

Despite the Chrysler strike, No- 
vember showed a 20 percent gain 
over November, 1938, in passenger 
cars. Trucks showed about 48 per- 
cent gain. November was below 
October of this year, however, due 
principally to the shortage of 
Chrysler cars. 

Sales of Chevrolets went back to 
first place in this territory during 
the month, with Fords trailing. 
There were 194 Chevrolets and 157 
Fords sold. Hudson more than 
doubled sales over last year. Buick 
sales jumped almost 100 percent. 
Used cars are in good shape. 





G. Beeching, Midwest 
left to right, are, sit- 
Hudson used car manager; C. G. 
RB. G. Donahue, Minneapolis; 
ilwaukee; Fred Turrill, Cin- 
R. Slaughter, 
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Virtually Voids Neb. ‘Little NRA’ 





Studebaker Managers Confer. . . 


STUDEBAKER EXECUTIVES meet with regional managers and sales department men in a two-day meeting to make 
Every phase of sales activity and 


lans for 1940. 





romotion was covered b 





' 





, Geo, D. Keller, vice-president in charge of sales; at Keller’s right, C. K. Whittaker, president of the Stude- 


righ 
baker Pacific Corp.; at Vance’s left, C. S. Fletcher, Studebaker sales _—e 


i 
{ 
department heads. In the center of 
he front row is Paul G. Hoffman, president of Studebaker; at his left, Board Chairman Harold S. Vance; at Hoffman’; 
| 
' 





FORTIFIED FOR FORTY! 
meetin 


Here are Studebaker executives planning the 
at which plans for the year ahead were discussed. Left to 


right, Geo. 


D. Keller, vice-president in charge of sales; C. Scott Fletcher, sales manager; 
R. F. Gloster, assistant sales manager in charge of New York operations; and 
W. K. Erdman, regional manager of the Philadelphia branch. 


Ford Sees Continued Gains 
In Car, Truck Sales in °40 


DEARBORN.—“For 1940 the out- 
look is definitely favorable,” says 
Edsel Ford, president, Ford Mo- 
tor Co. “From our _ branches 
and dealers we 
continue to re- 
ceive evidence 
that business in 
general will be 
good throughout 
the country. 

“Our retail sales 
of cars and 
trucks during 
1939 were ap- 
proximately 45 
percent greater 
than the preced- 
ing year, and in- 
dications point to a continuance of 
this increased pace as 1939 makes 
way for 1940. Another encouraging 
indicator is that the number of 
used cars in the hands of our deal- 
ers is unusually low for this sea- 
son of the year. 

“To meet current demands we 
are now producing about 5,000 cars 
and trucks a day. In addition we 
are beginning volume production 
of the new Ford tractor which is 
already coming off the line at the 
rate of 175 a day. We expect to 
double that figure during 1940. So 
much for the immediate future. 

“We have been looking far 
beyond 1940, however, in what we 
have planned and done in the 
Rouge plant in the past year. Ever 
since the Ford Motor Co. was or- 





Edsel Ford 





Sales in Western Neb. 
Top ’38 by 10 Percent 


NORTH PLATTE, Neb.—In west- 
ern Nebraska the 1939 season 
showed gains of about 10 percent 
over last year in both new and 
used car sales, according to Frank 
Hahler, of the Hahler Buick Auto- 
mobile Co. 

Demand for used models is press- 
ing, while there is a steady demand 
for reconditioned used cars. Sup- 


plies of the latter are slightly be- 


low normal. 


ganized in 1903 it has enthusfas- 
tically and unfailingly believed in 
America and its future. During the 
recent slack period we have in no 
degree lost our courage, but have 
continued to believe as firmly as 
ever in the growth of our country 
and the increasing prosperity of its 
people through the years to come. 

“As evidence of our faith, may I 
point out that we have spent liter- 
ally millions of dollars during 1938- 
1939 in substantially increasing the 
productive capacity of the Ford 
Rouge plant.” 


Chevrolet Turns 
Out Six Millionth 


Car in Six Years 


DETROIT.—In connection with 
the 28th anniversary of his associa- 
tion with General Motors, M. E. 
Coyle, general 
manager of Chev- 
rolet, Friday an- 
nounced the 
completion of the 
six - millionth 
automobile built 
during the past 
six years by 
Chevrolet. 

During this pe- 
riod, when Chev- 
rolet has _ aver- 
aged a million-a- 
year production, 





M. E. Coyle 


Coyle has served as general man- 


ager of this largest GM unit. He 
became affiliated with General 
Motors Dec. 26, 1911, the first year 
that saw automobile production in 
the country pass the 200,000 mark. 

Chevrolet’s six-millionth car 
during this six-year period came 
off the assembly line at Flint Dec. 
22, giving the company the dis- 
tinction of having been the only 
automobile manufacturer to main- 
tain such an average in recent 
years. 





To feel the pulse of the industry, 
consistent reading of Automotive Hous 


is a necessity. 





Hoffman Cites 
Factors Pointi 


To Good 1940 


SOUTH BEND.—Studebaker ex. 
perienced the biggest fourth quar- 
ter’s business in its history, and 
total unit sales 
for 1939 were 
more than double 
those for 1938, 
according to 
Paul G. Hoffman, 
president of 
Studebaker Corp. 

“Studebaker’s 
dealer organiza- 
tion is at peak 
level, both as to 
number and 
quality, and the 
company enters 
1940 with the largest bank of un- 
filled orders it has ever had on its 
books at the start of a new year,” 
Hoffman declared. 


“I am optimistic about the pros- 
pects for the automobile industry 
in 1940. There are numerous 
reasons why. First of all, despite 
the relatively good year ex- 
perienced in 1939, the industry’s 
production was lower than in any 
of the three years 1935 to 1937, al- 
though substantially ahead of 1938 
Since no recovery in automobile 
production has ever before ended 
in one year, the history of cyclical 
movements encourages us to look 
for a continuation of last year’ 
improvement. Twenty-five percent 
of the automobiles in use at the 
close of 1939 were more than eight 
years old. Higher incomes for the 
owners of these old cars probably 
will be reflected in purchases of 
the newer models. 


“There is evidence of much bet: 
ter economic conditions in all do- 
mestic industries. 


N ash Sales Hit 
Best Level in 


Decade in Dec. 


DETROIT.—With December 
sales of new Nash cars running|' 
at the best level in a decade, Nash 
Motors has al- 
ready sold as 
many new 194 
model cars as it 
sold during the 
first six months 
of the 1939 model 
year, it was an- 
nounced ‘Friday 
by W. A. Blees, 
general sales 
manager. ; 

eds No ee = 

ee the rapid sales 
es pace set by the 
company during October and No- 
vember is apparent, Blees said, 
pointing out that Nash sales in 
December are expected to be from 
10 to 15 percent above the No- 
vember total. 

Sales during the first 20 days of 
the month, he reported, totaled 3, 
600 units, a gain of 1,153 units over 
the first 20 days of December, 1938. 


P. G. Hoffman 





Blees 
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sDealers toll me.. 


By William C. Callahan 


S we come to the end of 1939, I should like to take a few lines at 
A the top of this column to thank the hundreds of dealers, finance 
company men, association men and factory officials for the kind help 
they have given during the past several months in helping to fill this 
space. I sincerely hope that what has appeared here in the past has 
peen interesting and helpful and, with your kind help, I hope to make it 
even more so in the future. 


It always has been my impression that there is a strong need in 
the trade paper field for straightforward, objective reporting of what 
goes on within this industry. By this I do not mean a belligerent, 
fault-finding, wind-mill-fighting type of reporting, but rather a calm 
presentation of facts and opinions, withholding nothing that is per- 
tinent to any issue and adding nothing that is malicious or mis- 
leading. When I was asked this summer to write a column of com- 
ment on happenings within this industry, I realized the opportunity 
that this provided to do just that thing. I realized also the re- 
sponsibility involved. 














* * * 


NE cannot long be associated with this industry without recognizing 

the mutuality of interests that exists between factories, dealers and 
finance companies. One cannot meet the representatives of these fac- 
tions, or should I say factors, without appreciating that on all sides 
there is a sincere desire to co-operate in order that these mutual in- 
terests be protected. To date there seems to have been difficulty in es- 
tablishing a common language which could be used in common dis- 
cussion of inter-industry problems. The reason for this probably lies in 
the fact that each problem affects each division of the industry dif- 
ferently. Thus each division becomes so engrossed in its own angle of 
each problem that it has little time to consider the angles of the other 
fellow. It would be my hope that these various angles could be recounted 
here, and in this way an informal roundtable can be developed around 
which the problems of the industry can be discussed from all angles 
without rancor or recrimination. Your co-operation to this end is sin- 
cerely solicited. 


* * * 


T its annual meeting in Washington in January the National Auto- 

mobile Dealers Assn. will reach a decision as to whether it will 
endeavor to have a bill introduced into Congress providing control over 
automotive retailing. This is an important decision which will affect 
every dealer and factory in the United States directly. Whether or not 
you are a member of NADA, as the only existing national dealer or- 
ganization, it will be looked upon in Washington as your representa- 
tive. I am not a member of the American Newspaper Guild, yet any 
utterance or action by the guild in behalf of newspapermen would in 
all probability include me. Therefore, this meeting of NADA is im- 
portant to every dealer in the country. I am convinced that the leaders 
of this organization want only to represent the dealers of the country 
in the best possible way in presenting their viewpoints and protecting 
their interests. These leaders can only know your views if you tell them 
what you think either by attendance at the meeting or by letter to them 
in advance of the meeting. The fact that you are not an active member 
of the association does not alter your position. You owe it to yourselves 
to let these leaders know your views. 


In addition to the legislation which may or may not be presented 
by NADA in the next Congress, I have information of at least two 
and possibly three bills of a regulatory nature that are being pre- 
pared by governmental agencies for presentation. Again as the only 
national dealer association in the country, NADA will be the only 
voice that could possibly win recognition as the voice of the dealers 
of the United States. Therefore it is important that it know the real 
sentiments of the dealers for whom they will be called upon to 
speak (again this is non-member as well as member) and they can 
only truly represent all dealers if all dealers will make their 
opinions known. 


* * * 


For this reason it is imperative that you convey your opinions to 
the leaders of that organization prior to, or during the January meet- 
. ing which opens Jan. 20 at Washington. Again I repeat you do not have 
to be a member of NADA, and your expression of opinion in no way 
obligates you to become a member. On the other hand, your silence 
would indicate that so far as you are concerned NADA can ask or op- 
bose anything that in its judgment should be asked or opposed and in 
doing so it has your full blessing and approval. 


« * * 


] WAS much interested in a suggestion made by Cliff Bishop of Brook- 
lyn at a recent meeting of the National Assn. of Sales Finance 
Companies at Chicago. Cliff suggested that finance companies 
who operate offices in every major and minor city in the 
hited States could supply quick and reliable information of used car 
*pPraisal values from their own records. The same thought occurred 
me a few years ago and at that time I made overtures to several 
ance companies asking them if they could provide a weekly tele- 
graphic or airmail report on the average allowances for different makes 
and year models dealt in by their offices in various cities. The reply I 
Got from most companies at that time was that they were afraid such 
* action might be construed as an effort on their part to fix prices and 
“ that reason the plan was dropped aborning. I still think it is a basic 
— to arriving at a ready guide to current operations and since 
Te would be no obligation on the part of the dealer or customer to 
th tre to the prices suggested by current reports I question very much 
© angle of price fixing. 


AMA Offices Move to Detroit 
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Chevrolet Display Winner. . . 
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INDOW DISPLAY in Chevrolet’s national Christmas parts and 
armen wake trim contest was this one of I. J. Demarest Chevrolet, Inc., 


Westwood, N. J. 





PHOTOS COMPETING in Chevrolet’s Christm 


Detroit, where this 
Mary Chamberlin, vice-president 
a sales manager, 


board of judges selected winners. Left to right above are 
GM Girls’ Club; Felix Doran 
Chevrolet; Charles Gehringer, star secon 


r., assistant 
baseman of 


he Detroit Tigers, and former operator of several automotive supply busi- 


nesses; William Hartman, president, 
sultant; Virginia Lewis, president, G 
manager, Chevrolet e 


industrial designer; 


William Hartman & Co., di 
M Girls’ Club; I. W. 
P&Ad epartment; Count Alexis 
P. A. McKay, manager, accessories merchandising, Chev- 


splay con- 
Thompson, assistant 
de Sakhnoffsky, noted 


rolet and Halsey Davidson, art director, Campbell-Ewald Co. 


Knudsen Hopeful of Gain 


In Car Sales During 1940 


DETROIT.—“We in the automo- 
bile industry have every reason to 
be gratified with the general im- 
provement in 
business which 
became so marked 
in the last quar- 
ter of 1939. We 
certainly can 
look forward to 
good business in 


1940, which, if 
the present trend 
continues, is 





reasonably sure 
& ; to show an > 
crease over e 
W. S. Knudsen 3700,000 vehicle 
total for the industry obtained in 
1939,” said William S. Knudsen, 
president of General Motors. 

“We are grateful to the motor- 
ing public for its support and 
patronage. The new 1940 models 
show important progress in beauty, 
comfort and economy of operation 
and it will always be the policy of 
the automobile industry to strive 
for higher standards of perfection 
in its vehicles so as to give the 
motorist the ultimate in comfort 
and freedom from fatigue. 


“With employment on the in- 
crease all over the country and no 
evidence of undue price inflation, 
I feel that we can look forward to 
a real recovery in American busi- 
ness with a national income suf- 


Boyle, Edmunds Elected 


By S.C. Automobile Assn. 

COLUMBIA, S. C—Edwin B. 
Boyle, of Sumter, has been elected 
chairman of the board of the South 
Carolina State Automobile Assn. 

S. Henry Edmunds, Charleston, 
was named president of the asso- 
ciation; C. W. Coker, Hartsville, 
vice-president; Walter S. Mont- 
gomery, Spartanburg, vice-presi- 
dent; Frank B. Gary jr., Columbia, 
general counsel; Mrs. V. E. Glass- 
cock, treasurer, and Charles S. Pat- 
rick, secretary. 


ficient to provide comfort for 
everybody. 

“I hope and trust we will not be 
drawn into war. America’s prog- 
ress and future destiny are tied 
up with peaceful pursuits and the 
elimination of all waste. May our 
country continue to show the world 
that democracy, and peace, make 
possible life, liberty and the pur- 
suit of happiness for all!” 


Hudson’s Gains 
Are Cited; Pratt 


Sees Good 1940) 


DETROIT.—Substantial sales 
gains made by the Hudson Motor 
Car Co. during the past year were 
cited Friday by 
George H. Pratt, 
general sales 
manager, in sup- 
port of a favor- 
able view of the 
business outlook 
for the coming 
year. 

Disclosing that 
total retail sales 
of new Hudson 
: cars for the last 
Geo. H. Pratt quarter of 1939 

amounted to 28,- 
900 units which, in the United 
States, represented more than 
double the company’s sales for the 
same period a year ago, Pratt de- 
clared that these gains typified 
the company’s progress since the 
introduction of the 1940 models. 

“Hudson has already shipped 
more 1940 model cars to dealers in 
the United States than were 
shipped in the entire 1939 model 
season,” Pratt stated. “Shipments 
of new Hudson cars for the 1939 
calendar year totaled 82,100 units, 
representing a gain of 61 percent 
over 1938. Total retail sales for the 
1939 calendar year amounted to 
76,900 cars, a gain of 38.5 percent 
over 1938.” 





Branch in N. Y. 
To Continue in 


Charge of Show 


DETROIT.— Detroit today be- 
comes official headquarters for the 
Automobile Manufacturers Assn. 
activities of which have been 
transferred from New York City. 
Offices have been established here 
in the New Center Bldg. 

The association’s board of di- 
rectors decided on the move in the 
belief that placing their main of- 
fice more nearly at the geographi- 
cal center of the industry would 
expedite the organization’s service 
to its member companies. 

A branch office in charge of the 
national automobile show and 
other matters will be continued in 
New York, at the present address, 
366 Madison Ave. 

The departments of the or- 
ganization involved in the move 
are the export, field relations, 
statistical, patents and public re- 
lations. Also being transferred is 
the association’s library, which 
comprises the largest collection of 
volumes on technical aspects of 
the automobile industry in the 
world. 

Functions of the association in- 
clude the gathering of statistics 
on the industry, analysis of export 
markets, research into various 
subjects affecting automobile pro- 
duction and use, promotion of traf- 
fic safety and administration of 
the cross-licensing agreements 
pool under which patents are made 
mutually available royalty - free 
among members of the industry. 

President of the association is 
Alvan Macauley, chairman of the 
board of the Packard Motor Car 


as window contest were sent to |Co. Executive vice-president is 


Pyke Johnson, who acceded to 
this position last June upon retire- 
ment of Alfred Reeves, general 
manager of the organization for 
25 years. Reeves, who now holds 
the position of advisory vice- 
president, will be director of the 
New York office. George W. Rom- 
ney, formerly with the Aluminum 
Wares Assn. and the Aluminum 
Co. of America, is manager of the 
association’s new headquarters. 


Chevrolet’s Sales 
Hit 2-Year Peak 
In Mid-December 


DETROIT.—The best mid-month 
sales period since May, 1937, was 
reported here Friday by W. E. 
Holler, Chevrolet 
general § sales 
manager, with 
release of the 
company’s’ sales 
for the 


percent over the 
same period in 
1938 was shown. 
Sales of new 
W. E. Holler Passenger cars 
and to- 
taled 31,034 units, an increase of 
2! ae, — the 20,535 retailed 
y evrole ealers f Dec. 
10-20, 1938. ai 
Likewise, the new car and truck 
sales gain which has marked 
Chevrolet’s records since intro- 
duction of the new 1940 line in Oc- 
tober, continued with sales for the 
Dec. 20 period up 2.3 percent over 
the period immediately preceding, 
when 30,334 units were retailed. The 
gain over the similar period last 
month was 4.5 percent. 
Used car sales by dealers showed 
a@ comparable gain, with a total of 
43,104 reported. This is an increase 
of 30.5 percent over the same pe- 
sereent ‘nee tae nan uae 
over e od endin 
a Se year. - ’ 
c es during the riod 
totaled 4,833 units, a gain a 17.5 
percent over the same period last 
year, when 4,112 sales were re- 
ported. 


Fram Adds Space 

ANN ARBOR, Mich.—Flemin 
Co., manufacturers of Fram il and 
Motor Cleaner, have been forced to 
cuaree ite e. fae factory be- 
ncrease - 

cent months. — a = 








Mfg. 
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States Simplify Motor Levies Under Property Tax 


AUTOMOTIVE NEWS, JANUARY 1, 1940 


Changes Are Brought About 
By Heavy Loss in Collection 


Special to Automotive News 

WASHINGTON.—Efforts of var- 
ious states to simplify motor ve- 
hicle taxation under the general 
property tax, and the gradual sep- 
aration of the automotive tax from 
the mass of personal property 
taxes, is a tendency which has be- 
come increasingly pronounced, a 
recent study indicates. 


In seven states, for example, 
automobiles have been given spe- 
cial status under the general prop- 
erty tax and in these states the 
owner of a motor car must pay a 
property tax on it or he will not 


Klingler Views 
1940 as Bright; 
°39 Sales Up 60% 


PONTIAC.—The best piece of 
news to be gained from the sum- 
maries of business progress in 1939 
is the marked improvement in em- 
ployment, according to H. J. Kling- 
ler, general manager of Pontiac. 

aa “Good employ- 
ment makes good 
sales,” said Kling- 
ler, and Pontiac 
recorded big 
gains in both. 
Employment _in- 
creased steadily 
throughout 1939 
with 8,691 em- 
ployees on the 
payroll at the 
. = - — 
: which was e 
> high point of the 
year. That in itself was unusual, it 
was pointed out, because peaks in 
employment don’t generally come 
in December. 

Other significant factors in the 
Pontiac employment picture for 
1939 were an increase in payrolls 
of 41.385 per cent in dollars and 
cents over 1938 and an increase of 
40.83 per cent in the number of 
hours of employment. 

Pontiac sales for 1939 were over 
165,000 compared to 103,073 the 
year before, which was a gain of 
60 per cent. 

The last three months of the 
year saw the biggest last quarter’s 
business in the company’s history, 
with 58,000 Pontiac cars sold com- 
pared to 42,000 in 1936 which was 
the next largest fourth quarter. 

“Our dealers do not yet have 
normal inventories of cars, and 
besides that = have the largest 
number of unfilled orders we have 
ever had on January 1st,” Kling- 
ler said. “Used car business is 
especially good with record winter 
sales, in itself a clear indication 
that employment has been get- 
ting better throughout the nation. 
Pontiac dealers are turning over 
their used car stocks every 30 
days.” ; 

Swinging around and facing the 
new year, Klingler said he could 
see no reason why the company’s 
business should not continue at 
about the same rate during the 
first three months of 1940. “If we 
do that, as I hope we can,” he said, 
“that will give us a production of 
65,000 cars in January, February 
and March, compared to 44,000 in 
1939 and only 16,000 in 1938.” 


N.J. Fuel Tax Receipts to 


Hit Record $25,000,000 

TRENTON, N. J.—New Jersey’s 
gross gasoline tax collections for 
1939 will reach the record high of 
$25,000,000, according to Joseph L. 
McLaughlin, director of the motor 
fuel tax and control division of the 
state tax department. 

Last year’s gross _ collections 
totaled $24,448,820, which was re- 
duced to $22,359,662 after refunds 
were made to tax-exempt users. 
The net return for 1939, McLaugh- 
lin predicted, will approximate $22,- 
900,000. Exempt from the state’s 
three-cent gasoline impost are 
farmers who use the fuel in agri- 
cultural work, bus operators who 
pay franchise taxes and state de- 
partments. 








be given a driver’s permit. Ala- 
bama, Connecticut, Maryland, 
Montana, Nebraska, Nevada and 
Utah are the states in this cate- 
gory. 

In another group of seven states 
—Arizona, California, Maine, 
Massachusetts, Colorado, New 
Hampshire and Wyoming—cars 
have been subjected to special 
taxes in lieu of the general prop- 
erty tax. In this case the owner 
must pay the special tax before 
he can get his license. In Massa- 
chusetts, his failure to pay the tax 
will mean license suspension. 


In 18 states motor cars have been 
exempted from property taxation. 
These states are Delaware, Flor- 
ida, Idaho, Iowa, Louisiana, Mich- 
igan, Minnesota, New Jersey, New 
Mexico, New York, Ohio, Okla- 
homa, Oregon, Pennsylvania, Ver- 
mont, Wisconsin and the two Da- 
kotas. 


Now in the remaining 16 states 
automobiles are subject to an un- 
modified general property tax. But 
in the state of Washington, trucks 
and buses are subject to general 
property taxation while private 
cars are in the special tax class. 


The underlying reasons for the 
recent changes and for the grad- 
ual separation of motor vehicle 
taxation from personal property 
taxes may be found in reports of 
state tax commissions. In Connecti- 
cut, for example, it was estimated 
that nearly one-fourth of the time 
of assessors and collectors went to 
the administration of property 
taxes on cars. On the other hand, 
about 15 percent of the taxes 
legally payable were not collected, 
either through failure to assess the 
car or to collect the levies after 
they were assessed. 


An estimate by the Illinois com- 
mission places at only 51 percent 
the total of trucks and buses reg- 
istered as being assessed. And an 
official estimate made some years 
ago indicated that only about 60 
percent of the taxable motor ve- 
hicles in the country were actually 
listed on tax rolls; and no greater 
percentage of taxes levied were 
taken in by the authorities. 

During the past year’ three 
state legislatures, Maryland, Ari- 
zona and Connecticut, made de- 
tailed improvements in their motor 
vehicle tax methods. 


Mayor Jenkins Won’t 
Give Up Speed Racing 

TOLEDO.—Ab Jenkins’ new job 
as mayor of Salt Lake City will not 
interfere with attempts to better 
automobile speed marks, he told 
Champion Spark Plug Co. officials 
when on a visit here last week. 

“The fact that the Bonneville 
Salt Beds are near Salt Lake City 
will permit me to make the runs 
with a minimum loss of time from 
civic duties,” he said. The new 
mayor takes his post Jan. 1. He 
was elected by a plurality of 51 
votes out of 43,000 cast after a 
campaign in which he took no ac- 
tive part. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is read by 


‘‘wide-awake”’ in the industry. 


« 











THESE SERGEANTS of the Essex Scottish Highlanders, Windsor, Ont., sav 
there’s a real breath of the heather in the new Chrysler ‘‘Highlander’”’ con- 
vertible coupe. This car has a brilliant Scotch tartan plaid on the seat cushions 


and seat backs and the trim is in 


red moleskin leather. A matching plaid top 


boot sets off the car to fine advantage. The “Highlander” is made on both the 


Windsor and New Yorker chassis. It also may be had in a closed coupe. 


Record Business Portends 


Heavy Car Sales in Wyo. 


Special to Automotive News 

CHEYENNE, Wyo. — Recent 
snows, a near record state income 
for 1939 and prospects of good pro- 
duction and prices for farm and 
ranch products are viewed as 
good signs for automobile sales in 
Wyoming during 1940, according to 
G. O. Housley, of Casper, president 
of the Wyoming Automobile Deal- 
ers Assn. 

Led by a 20 percent spurt in 
income for Wyoming farmers in 
1939, business and industry through- 


CATA Launches 
Campaign to Get 
Rid of ‘Junkers’ 


CHICAGO.—A campaign to rid 
the streets of “junkers,” accom- 
panied by an outline of Illinois 
procedure under the law to make 
sure the “jallopies” don’t return to 
service, has just been launched by 
the Chicago Automobile Trade 
Assn. 


Under the heading “Get Rid of 
the Junkers,” the bulletin gives 
the following instructions: 

“In selling a motor vehicle to be 
junked, assign the certificate of 
title to the person to whom the 
unit is sold, but do not deliver the 
assigned certificate of title. In- 
stead, send it to the secretary of 
state’s office with an application 
for a certificate of junking. 


“The secretary of state will then 
issue the junking certificate to the 
buyer of the junked vehicle, and 
no certificate of title can ever be 
issued again for such motor ve- 
hicle.” 

Assuring dealers that “it does 
not cost you anything to get an 
Illinois certificate of junking when 
you dispose of a jallopy to the 
junkman,” the bulletin adds: 

“If dealers will make free use of 
such certificates, which eliminate 
the possibility of the cars ever 
coming back, then a lot of old cars 
will finally hit the junk pile where 
they belong.” 


fs 


? STRANAHANS, of the Champion Spark Plug Co., comprise one of the 
me eee ean combinations of the automotive industry. 


Each of the 


founders has a son active in the business. Photographed at the recent biennial 


banquet of the company in Toledo: F. 
vice-president; B. A. 
dent of Champion. 


D. Stranahan, treasurer; and son, Duane, 
Stranahan jr., of the sales department, and father, presi- 


out the state have set a rec- 
ord of prosperity not equaled 
since the boom days of 1929, rec- 
ords compiled at the state capital 
reveal. Advances for the year and 
for 1940 are evidenced by every 
barometer including building, rail- 
roads, bank deposits, retail trade 
and farm and ranch inceme. 


Wyoming was one of four states 
where the 1939 farm marketing 
income was more than 10 percent 
larger than the preceding year. 
For the first nine months of this 
year the income from livestock and 
livestock products was $24,172,000 
as compared with $19,051,000 to Oct. 
1, 1938. The same figures for crops 
show a drop from $3,509,000 in the 
first nine months of 1938 to $3,019,- 
000 in the same period this year. 


Other factors which entered into 
the increased automobile sales in 
1939 included increased railroad 
employment, increased oil field em- 
ployment and higher wool prices. 
Prospects are bright for an even 
greater increase in 1940. 


Automobile registrations for the 
state in 1939 were approximately 
5 percent ahead of 1938, and would 
have been considerably more than 
that had it not been for the fall 
drouth, it is generally agreed. 

Used car sales in Cheyenne and 
Casper were reported ahead of last 
year, but stocks at the end of the 
year were somewhat higher than 
a year ago, reflecting in main part 
increased new car sales. 


Vancouver Seeks 
Stricter Test Law 


VANCOUVER, B. C.—While the 
testing of automobiles by the city 
of Vancouver has definitely re- 
duced accidents during the first 
year the plan has been in force, 
and materially improved the me- 
chanical perfection of cars on city 
streets, police are not yet satisfied. 
They have asked the Official Traf- 
fic Commission to recommend to 
the city council that the city by- 
law, covering the testing of auto- 
mobiles, be changed so that the re- 
sponsibility of putting their cars 
through the tests at the end of 
every six months be placed on the 
car owners. 

The present ordinance provides 
for inspection twice every year at 
any time the cars with a license 
number in a particular series are 
called in for tests. Officials state 
this method is inefficient and cum- 
bersome. 


Seek Accident Reduction 


HARRISBURG, Pa.—(UTPS).—Com- 
pletion of a co-operative plan, involv- 
ing the state motor police and the 
Pennsylvania Motor Truck Assn., ar- 
ranged to reduce accident and traffic 
tie-ups when driving conditions are 
dangerous, is announced by the state 
highway department. In the future 
state policemen will be stationed at 
dangerous places to warn truck and 
bus drivers to proceed with caution. 
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New ‘Highlander’ 
Model Is Added 
To Chrysler Line 


DETROIT.—Chrysler announces 
the “Highlander,” a new version of 
the New Yorker line. The car, the 
creation of David A. Wallace, pres. 
ident of the Chrysler Sales 4j- 
vision, Chrysler Corp., gets its 
name from the use of a brilliant 
Scotch tartan plaid upholstery ang 
matching leather trim. 


Seat cushions and seat backs are 
in plaid cloth; door panels, arm 
rests, etc., in leather. 


The “Highlander” is the latest 
of Wallace’s numerous contribu- 
tions since he became its president. 
Among the others are the New 
Yorker line, with its two-tone up- 
holstery and high-power engine; 
Superfinish, the original process by 
which Chrysler achieves virtually 
perfect bearing surfaces; the com- 
plete testing and regulation of all 
engines individually in special 
dynomometer rooms; and numer- 
ous improvements in manufactur- 
ing and testing methods and appli- 
ances. 


The “Highlander” comes in con- 
vertible coupe and six-passenger 
close-coupled coupe styles on the 
New Yorker chassis. In the closed 
model the regular coupe body is 
used. The doors and sides were 
trimmed in red leather in the ex- 
perimental jobs and the roof in 
the regular New Yorker headlining 
of a two-tone maroon combination. 
Plaid cloth was used on seat cush- 
ions and seat backs. 


Wherrett Recalls 
Glass Industry’s 
Progress in 1939 


PITTSBURGH. — “The glass in- 
dustry has made significant prog- 
ress during the past year. Large 
potential markets for glass have 
been opened with the development 
of new products and the use of 
glass in general has expanded in 
many directions,” according to H. 
S. Wherrett, president, Pittsburgh 
Plate Glass Co. 


“Some of these strides have been 
made in the face of considerable 
unsettlement in general business 
conditions and their benefits to the 
glass industry and to the public at 
large should become increasingly 
apparent as recovery proceeds. 


“A heartening increase in busi- 
ness in the glass industry de- 
veloped in the latter half of 1939 
after many months of irregularity. 
Gains have been sufficient to show 
the average for 1939 well above the 
unsatisfactory levels of 1938. The 
late 1939 recovery likewise bright- 
ens the outlook for 1940. 


“Because of unsettled world con- 
ditions it is extremely difficult to 
make definite predictions concern- 
ing the future. Nevertheless, it is 
reasonable to expect that we will 
make further progress in 1940 pro- 
vided there are no further unfore- 
seen developments in the world 
economic picture. 

“We, along with other large in- 
dustries, are refusing to take ad- 
vantage of improving business 
conditions with undue advances in 
the price of our products. As long 
as raw material prices, taxes and 
labor rates are kept within reason- 
able bounds, price advances on 
finished products will be resisted.” 


CONE NOE A ET 


Nashville Car Sales Up 
45 Percent Over 1938 | 
NASHVILLE, Ten n.—Increased | 
employment and good gains in| 
most lines of trade at Nashville in 
the first 11 months is shown in 4 
report released by the local cham- 
ber of commerce. 

During November 554 new auto- 
mobiles were sold, bringing the 
year’s total to 5,776 with a month 
to go. This was in comparison with 
a total of 3,982 for same period in 
1938, the increase to Dec. 1 being 
45 percent. 
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By William Ullman 
Washington Correspondent 

WASHINGTON.—F rom countless 
sources a literally overwhelming 
flood of economic reviews and 
forecasts flows uninhibited at this 
season. There is a welter of such ma- 
terial; and so formidable has it 
become that no Gallup poll is 
needed to confirm the suspicion 
that the greater part of it is con- 
signed to limbo unread. 

In the hope, therefore, that this 
particular piece of year-end corre- 
spondence may escape that fate, 
the writer will keep it brief, as 
factual as possible, and very much 
to the point. 

At this time, and from the van- 
tage point which the national cap- 
ital affords, certain points stand 
out clearly. They are: 

The automobile industry has had 

a generally good year in the 
face of harassing labor difficulties. 
9 The outlook for the industry 

during 1940 is equally good; per- 
haps 10 percent better. 

All industry, trade and agricul- 

ture did better in 1939 than in 
1938. 

The consensus of scores of ob- 

servers, unofficial and official, 
is that business and industrial ac- 
tivity as a whole in 1940 probably 
will be able to maintain its present 
levels. However, because of certain 
factors in the domestic situation, 
and the extreme uncertainty of in- 
ternational affairs, this forecast is 
subject to extensive qualification. 
Many observers say informally 
that because of this, “almost any- 
thing can happen.” However, the 
best estimate is that results dur- 
ing the new year will not fall be- 
low those of 1939 and that there 
is a distinct but qualified possibil- 
ity that it will move forward. 

There is in all of the reviews 

this year a very realistic ap- 
proach to the business and indus- 
trial problems which the new year 
is likely to bring forth. There is no 
lack of faith expressed in the ca- 
pacity of the country to build to 
new high levels of economic activ- 
ity but there is apparently little 
disposition to fall a victim to false 
optimism or empty ballyhoo. 

Emphasis is given by a great 

number of outstanding execu- 
tives in all branches of business, 
industry and finance to the indis- 
putable fact that so-called “war 
profits” are not only often illusory 
but, in the final analysis, if they 
are realized, are found to be basic- 
ally hurtful in the long run. All of 
which means only this: American 
business and industry is deter- 
mined this time not to build on the 
unstable foundation of temporarily 
swollen wartime orders. Seemingly, 
the lessons of 1914-18 have been 
well learned. 

There is wide recognition of 

the fact that the present labor 
situation is intolerable, and the 


NAPA to Double 
Dramatized Sales 


Conclaves in 40 


CHICAGO. — Dramatized selling 
methods have proven so successful 
for the National Automotive Parts 
Assn. that this winter conferences 
will be held in 21 cities in the 
United States while last year there 
were only 11 of them. 

Supervised by Paul J. Harris, 
president of Paul Harris Produc- 
tions of Chicago, a program con- 
sisting of sound films; a four-act 
dramatized stage production en- 
titled “No Kidding” and sessions 
by 28 parts manufacturers are to 
be held in each city attended by 
jobbers and their employes. Ad- 
mission is by invitation only. 

Officers of the association con- 
duct the sessions but a professional 
cast of actors present the drama- 
tized part of the meeting. 

questionnaire, which has been 
Prepared from a countrywide sur- 
vey of jobbers, is to be distributed. 
t is not to be returned, but only: 
honestly answered.” 
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Capitol Observers Se 


Forecast 10 Percent Rise 
In Motor Production, Sales 


@ 


feeling persists that sooner or later 
the public will make known its dis- 
taste and demand that labor lead- 
ers stop their feuding and give 
business and industry a chance to 
recover. All except a few groups 
are behind the proposals for 
amendment of the National Labor 
Relations Board and the Wagner 
Act. But just exactly how much 
modification can be achieved at 
this session of congress remains 
very much a question. 


In all quarters concerned with 


the progress of American busi- 
ness and industry, there is em- 
phatic demand for further revision 
of the tax structure and for defi- 
nite moves looking toward a bal- 
anced federal budget. On the latter 
score, however, it is recognized 
that a sharp and abrupt curtail- 
ment in government spending at 
this time unquestionably would 
have much the same slowing effect 
it had upon business in 1937. Nev- 
ertheless a long range program 
definitely to bring federal expendi- 
tures within federal income is re- 
garded as essential. 


The year-end statement by Sec- 
retary of Commerce Harry L. Hop- 
kins contains a size-up of the pros- 
pects for the new year which bears 
quoting for two reasons. The first, 
and least important, is that it is an 
official statement. The second, and 
most significant, is that it repre- 
sents the consensus of the most 
qualified economic observers in the 
department and is a reasonable— 
if not rose-colored—view. 


“While foreign trade may pro- 
vide a stimulus to our domestic 
economy in 1940,” Secretary Hop- 
kins said, “such prospects must 
remain highly uncertain under 
existing circumstances, and _ the 
outlook must be appraised in the 
light of domestic conditions. 


“The recent high rate of activity 
has created additional consumer 
purchasing power and the capital 
expenditures initiated during re- 
cent months have been a construc- 
tive development. But along with 
this expanded use of goods for 
consumption and investment pur- 
poses has come some accumulation 
of inventories. At the present time 
our rate of production of economic 
goods is not balanced by a corre- 
spondingly high rate of utilization 
of these goods. 

“It is apparent that, lacking a 
greatly expanded export demand in 
1940, the prospects for continued 
improvement are largely condi- 
tioned upon our ability to achieve 
such a balance. This means that 
consumption and real investment 
must be increased from their pres- 
ent levels in order to maintain and 
increase the present high rate of 
production. The importance also of 
proper pricing policies in fostering 
economic expansion and of the 
willingness of the business com- 
munity to accept the risks in- 
volved in new enterprise are ob- 
vious.” 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘“‘A Word in 
Edgewise.”’ 
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5,000 PERSONS attended the annual Open House at the 


Southern California 


division of General Motors, at South Gate, according to R. J. Wilkins, general 
manager. Buick, Oldsmobile and Pontiac cars, assembled at the western plant, 


were displayed on the lawn wrap 


das Xmas gifts, and above are two young 


ladies from the plant offices putting the finishing touch on the huge red bow. 


Parts Sales Index Shows 


Seasonal Decline in Nov. 


DETROIT.—According to the 
National Standard Parts Assn. 
sales index, automotive sales for 
November showed a seasonal de- 
cline of 4 percent from 164 in Oc- 
tober to 157 in November, but this 
is 12 percent above November last 
year. The average monthly sales 
for the first 11 months of this year 
are 19 percent above the same pe- 
riod for last year. 


Replacement parts shipped to 


Labor Board 


(Continued from Page 1) 


was within the company’s dis- 
cretion and the rule was not 
adopted for the purpose of dis- 
criminating against the automobile 
workers.” 


The cases of Leonardy and Neal 
were held identical. 


Meanwhile from Washington 
comes word that efforts are being 
made in the Democratic party to 
seek revisions of the National La- 
bor Relations Act during the com- 
ing congressional session in order 
to strengthen the parties’ position 
in the 1940 election. Party leaders, 
it is reported, have developed a 
concrete plan of revision which 
will be submitted to President 
Roosevelt for his approval. 

Among the changes which are 
expected to be discussed with the 
President are: 

1—Separation of the judicial and 
prosecuting functions of the labor 
board. 

2—Provisions affecting the 
board’s powers to determine col- 
lective-bargaining units. 

3—A clause preventing the labor 
board from certifying one union as 
representative of several industrial 
plants or units without the consent 
of all the units involved. 

4—Tightening of the rules of 
evidence applicable to board hear- 
ings. 

5—A provision permitting em- 
ployers to discuss labor matters 
with their employes—a practice 
from which they now are barred. 


SPEED-KING MAYOR visits friends at Studebaker. Ab Jenkins, newly elected 


mayor of Salt Lake City, Utah, and 


holder of more world records than any 


other man in the history of automotive racing, visited old friends and business 


associates at the Studebaker Corp. recently and at the same time 


picked up a 


few tips on running a city from South Bend, Ind., city officials. In the picture 


are, left to right, T. F. Laughlin, assistant sales manager; So 
Brady, Salt Lake City attorney; C 


Chief W. K. Ingram; Raymond R. 


uth Bend “eee 


Fletcher, sales manager; His Honor Jenkins; South Bend Mayor Jesse I. 
Pavey, and Geo. D. Keller, vice-president in charge of sales. Ab is telling the 
group about the time he sped this very Studebaker to a new transcontinental 
record of 77 hours and 40 minutes from New York City to San Francisco in 
September of 1927, while on the left is the latest champion, the 1940 Studebaker 


Champion. 


wholesalers in November also de- 
clined from 164 to 150, or 9 per- 
cent. However, November, 1939, is 
still 11 percent above November, 
1938. The monthly average for the 
11 months is 18 percent above 11 
months for 1938. 

Shop equipment and tools shipped 
to wholesalers in November un- 
expectedly showed an increase of 
5 percent above last month. No- 
vember this year is 12 percent 
above November last year. Aver- 
age monthly sales for the 11 
months’ period are 11 _ percent 
ahead of the same period for last 
year. 

Original equipment shipped to 
vehicle manufacturers in Novem- 
ber advanced 2 percent to 193, 
which is 12 percent above No- 
vember, 1938. The average for 11 
months this year is 40 percent 
ahead of 11 months for last year. 

Export shipments in November 
jumped ahead of October 7 percent, 
registering 133, which is 3 percent 
above November, 1938. Average 
monthly export shipments for the 
first 11 months registered 126, 
which is 9 percent ahead of last 
year. 


Chevrolet Sets 
Truck Week for 


January 8 to 13 


DETROIT. — National Truck 
Week will be observed by Chev- 
rolet dealers from coast to coast 
Jan. 8-13, it was 
announced last 
week by W. E. 
Fish, manager of 
Chevrolet’s com- 
mercial car de- 
partment. 

Extensive dis- 
plays of the new 
1940 truck models, 
said to be the 
broadest range of 
commercial trans- 
port equipment 
ever offered by 
Chevrolet, will be made in the 
dealerships, Fish said, along with 
various exhibits of mechanical 
features which distinguish the new 
models. 


“Chevrolet dealers in every city 
are issuing personal invitations to 
fleet operators and all truck users 
to visit their dealerships during 
truck week, while from Central 
Office we will send out approxi- 
mately 30,000 wires to individual 
truck operators by way of further 
invitation,” he added. “We feel that 
the 1940 line is so complete, every 
truck user will be interested in the 
wide range of models and at the 
same time will be able to see the 
particular types best adapted to 
his personal needs.” 

The 1940 line, Fish asserted, in- 
cludes 56 different models on nine 
different wheelbase lengths. 


Keep abreast of current truck legisla- 





W. E. Fish 


™ ... |Dreystadt Sees 


1940 Looming as 
One of Best Years 


DETROIT.—“At Cadillac-LaSalle 
we are confident 1940 will be one 
of our most successful sales years, 
says Nicholas 
Dreystadt, gen- 
eral manager, 
Cadillac-LaSalle. 

‘‘The same 
trade indices 
that on Sept. 1 
caused us to 
schedule record 
fourth quarter 
production again 
influence our 
thinking. Busi- 
ness generally 
has more than 
fulfilled our expectations of four 
months ago. 

“Steel operations furnish an ex- 
ample. The steel index is 50 per- 
cent above its Sept. 1 rating. Resi- 
dential construction is another 
mirror of American business. The 
building index is slightly above 
Sept. 1, an extremely satisfactory 
condition in view of the normal 
winter letdown in northern states. 


“Electrical power consumption 
gave us a third measurement of 
industrial hopes last fall. Power 
consumption is up more than 100,- 
000,000 kilowatt hours. Commodity 
prices—the market listings on 
wheat, corn, rubber, cotton and 
sugar—have advanced, some in a 
sensational fashion. 


“I am confident of 1940 because 
the apparent substantial recovery 
that set in last May has actually 
materialized in increased automo- 
bile sales. Cadillac and LaSalle’s 
November topped all previous 
similar months in sales, including 
1936 when we were launched on 
our biggest volume year.” 





N. Dreystadt 


Nash-Kelvinator 
Elevates Lewis 
To Vice-Pres. 


DETROIT. — Announcement of 
the election of Howard A. Lewis as 
a vice-president of Nash-Kelvin- 
ator Corp. was 
made last week 
by George W. 
Mason, president. 

Lewis has held 
the position of 
treasurer of the 
corporation for 





H. A. Lewi 


the last 10 years. 
He has been ele- 
vated to his new 
post by virtue of 
the role he has 
played in main- 
taining the sound G. 
financial basis on 
which Nash-Kelvinator 
Mason said. 


Coincident with the election of 
the new vice-president, Mason an- 
nounced that G. V. Egan had been 
elected treasurer. Egan, who has 
gained wide prominence in finan- 
cial circles in the automobile and 
household appliance industries, has 
been assistant treasurer of Nash- 
Kelvinator Corp. for the past 12 
years. 





is built, 


Dallas Dealer Opens 


New $250,000 Home 


DALLAS, Tex.—New home of 
Packard-Dallas, Inc., celebrating 
six years of growth, was formally 
opened Dec. 16. The structure, lot 
and equipment represent an outlay 
of $250,000. 

Dealers from the northern half 
of Texas and officials from the 
Packard Motor Car Co., including 
W. M. Packer, vice-president in 
charge of distribution, and L. W. 
Slack, assistant sales manager. J. 


tion in Automotive News’ truck section. | A. Bisele is president of the firm. 
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So it hardly seems more than a 
couple of yesterdays away when I 
wrote in this column of wisdom 
dated Dec. 24, 1938, these priceless 
words of prophecy: “Looking ahead 
I can hardly see why anyone in 
this industry should question the 
signs which indicate that this 
(1939) will be a three to four mil- 
lion car year. That kind of a year 
makes good money for every 
dealer, every manufacturer and 
every supplier and it usually in- 
dicates a good year for the country 
as a whole.” 


Subscription ONE YEAR $4; TWO YEARS 
Edition, for United Bates ‘and Canada. alee’ Pheaten ta 
, one UO. 
oe ma I. $6 Single copies 10c. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a@ whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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Well, I'm not one of those who 
hesitate to rush in where angels 
have feared to tread and so at the 
risk of having my ears pinned 
back neatly to my cranium, when 
another 12 months shall have 
slipped by, I will “up” my last 
year’s prophecy an even half mil- 
lion and hope to hit an average 
net of four million cars produced 
in 1940. This is based on the fact 
which is now pretty well agreed 
upon that total production of pas- 
senger cars and trucks in the 
United States will have passed the 
three and one-half million mark 
before this column reaches your 
hands. 


DETROIT, JANUARY 1, 1940 


The Year Ahead 


‘7. we move into another year. It is strange how this 
single date on our calendar brings with it new hope and 
an appreciation of the blessings of the year that is passing 
on. Looking back over 1939, from an automotive viewpoint, 
much progress has been made. True, there have been many 
trials and tribulations and from these we feel good has 
come through lessons learned that will help us in the future. 


One year hence we hope that we shall be able to report 
as we do today that the United States is at peace with the 
world; that business then, as now, is on an uptrend; that 
internally a groundwork is being built, as it is today, for 
better understanding among the people of this country. And 
when we say we hope we can report these things may we 
refer you to Webster who defines “hope” as “desire ac- 
companied by expectation.” 

And though this all may sound idealistic and a bit dreamy, 
ideals and dreams usually are fathered by practicalities. For 
instance, the coming year is an election year; no political 
leader of any party would be likely to indulge in any avoid- 
able act that would carry this country to war with any other 
country if for no other than purely political expediency. 
Therefore, we may look forward to carefully considered 
foreign policies that have characterized the State Depart- 
ment’s operations in the past trying months. 

Secondly, business at the present time seems headed for 
sound improvement. Our present upturn lacks the earmarks 
of a boom. Gains that are being made appear deep-rooted 
and of a solid nature. If this appraisal is correct, we need 
have little fear the bubble will swell too rapidly only to 
burst. It is estimated now that 1940 should run 10 percent 
above 1939. This increase would give new impetus to busi- 
ness for 1941. 


Internally, we feel that recent discords among our own 
people—strikes, charges and counter charges between em- 
ployers and employes, while painful as a boil, have had the 
same cleansing properties as these unwelcome purulent 











The views exp 


be observed upon request. 
* * * 


There are no signs yet on the 
horizon which indicate anything 
but a steady increase in business 
conditions generally in this coun- 
try and all indices of production 
show that sales are keeping up 
with production and that in some 
lines there is still a shortage 
which is keeping factories working 
overtime. Farm prices are high, 
wages are high and government 
relief agencies report smaller lists 
as the men return to work. This 
obviously is the answer to our 
greatest national problem. We 
have a lot of knotty problems to 
solve but nine-tenths of them 
would fade like snow in a spring 
shower if the warm sun of pros- 
perity can be kept shining. Or as 
a friend of mine says: “I have a 
lot of illnesses, none of which 
could not be cured by a dose of 
good business!” 

* * ¢& 


Looking back over 1939, I think 
we on Automotive News have some 
things to be proud of. In February 
we brought out our illustrated pic- 
ture paper for servicemen, “Auto- 
motive Service,” which has made a 
real hit both with its 60,000 read- 
ers and the major advertisers in 
“the after market.” In July Aurto- 
MOTIVE News attained its majority 
by being accepted as a full-fledged 
member of the Audit Bureau of 
Circulations. It has shown a con- 
tinued increase in_ circulation 





Demand 

New car demand continues very 
good with practically all lines. 

Late model used cars continue 
to move very slowly, there being a 
very unsatisfactory demand in any 
sizable volume for these late 
models. Of course, at this season of 
the year, we naturally look for a 
dropping off of both new and used 
car business, which represents a 
seasonal decline—J. M. Jackson, 
general manager, Jackson Motor 
Car Co., Salt Lake City. 


Beneficial 

General business in the St. Louis 
area is holding up remarkably well. 
New car sales are still running far 
ahead of last year. 


While high priced used cars are 
accumulating to some extent, the 
general movement is about in line 
with the season of the year. Warm 
fall weather, no snow and very 
little rain has been beneficfal to 
the new car sales department, but 
has resulted in smaller service de- 
partment sales than usual for this 
time of the year.—D. E. Castles, 
president, West Side Buick Auto 
Co., St. Louis. 


Slowing Up 

Used car sales are slowing up 
and stocks are generally higher 
than a year ago. New car sales are 


Merrily We Roll A 


In This Corner— 
‘Here and There ... .° 


ressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


- in the attitude of workers themselves. Eventually this new 


visitors of adolescence. Evidence to this effect is found in 
recent rulings of the National Labor Relations Board and 


spirit will seep through to the “leaders” of the workers. 


Fundamentally, the cause for this discord is fear. Since 
1929 a feeling of insecurity has ravaged the land. No man 
trusted his neighbor because he felt that even a neighbor 
suffering from the same feeling of insecurity might attempt 
to better his own position at the expense of someone else. 
Improvement in business which would give us all a greater 
confidence and a new sense of security probably would do 
much to heal that present warped thinking. 


For these reasons we feel that we may look forward now 
“with desire and expectation” to the pleasure of repeating 
this present hopeful report next year. With this in mind 
we wish you all a Happy and Prosperous New Year. 





among the best dealers and execu- 


tives in this great industry. It re- 
news a higher percentage of sub- 


scribers and at the highest sub- 
scription rate ($4.00 per year) 
without the aid of premiums or 
other special inducements, than 
any other trade magazine in this 
field. In 1939 I feel sure we have 
had double the number of clip- 
pings from newspapers across the 
country. Automotive News is now 
pretty generally recognized as the 
NEWS authority in America’s 
greatest industry and its inde- 
pendence is no longer even ques- 
tioned. 
x * * 

In every way we who edit and 

publish your weekly ‘trade news- 
é 


good, but showing a tendency to 
slow up. 

New car stocks are starting to 
accumulate, although stocks are 
less than a year ago.—W. L. Hugh- 
son, president, Wm. L. Hughson 
Co., San Francisco. 


Retarded 


We wish to advise that because 
of the strike situation in Detroit, 
new car shipments are rather slow 
in coming in and therefore it is 
hard to tell the sales reaction un- 


paper are trying to measure up to 
our opportunity and to our respon- 
sibility. To each and all of you 
who have helped we wish a Happy 
and a Prosperous New Year!— 
G. M.S. 








long 














til we get a stock of cars. So far, 
sales seem retarded. Used car sales 
seem about average.—W. K. Rier- 
den, president, Rierden Motor Co. 
Sioux Falls, S. D. 


Stocks 

Used car stocks are probably 
lower than at any time in previous 
years for this season of the year. 
However, we believe that the 
stocks are just a little bit too high 
to be thoroughly consistent to 
good business. 

The new car market is quite 
competitive and for that reason 
used cars are being traded in on 
new cars entirely too high. New 
car stocks are unusually low, in 
fact we know of no dealers that 
have more than a week’s supply 
of new cars on hand at the present 
time.—Fred O’Bannon, sales man- 
ager, England Motor Co., Green- 
ville, Miss. 






















Co-operation 


Many thanks for the very splen- 
did story and layout on the Ohio 
Automotive Assn. convention. We 
certainly do appreciate the fine co- 
operation your Mr. P. C. Garrard 
has given us, together with the 
very excellent pictures taken by 
your photographer. 

We certainly regret neither Mr. 
Callahan nor Mr. Sinsabaugh were 
able to be with us and sincerely 
trust you will be in attendance at 
our next convention.—V. P. Con- 
ner, manager Ohio Automotive 
Assn., Columbus. 


| Coming Events | 


JANUARY 
15-19—Detroit (Book-Cadillac). Society 
of Automotive Engineers ann | 


meen. 

22-25—Washington. (Mayflower Hotel). 
National Automobile Dealers AssD 
annual conclave. : 

29-Feb. 2—Chicago (Stevens Hotel) 
American Road Builders Assn. 43° 
nual meeting. 

MARCH 

4- 8—Detroit (Statler Hotel). Amer! 
can Society for Testing Materi 
conclave. 
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MAY 


18-25—Tulsa, Okla. International Pe 
troleum ’ Exposition and Congress. | 
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the Ath Dimension 


The News of Automotive Advertising 





By Pete Wembhoff 


In the Of fing 


Best estimate is that motor car advertising during 1940’s 
first quarter will top comparable 1939 period by 20 to 25 
percent. This won’t hold true for all manufacturers, since 
much of the anticipated rise will emanate from Chrysler 
divisions which were tied up by 54-day strike during Oc- 
tober and November; as result have delayed resumption of 


Agency 

Wilkening Mfg. Co., Philadel- 
phia, manufacturers of Pedrick 
Piston Rings, announces the ap- 
pointment of Geare - Marston, 
Inc., Philadelphia and New York, 
to handle its advertising. 

Details of new merchandising 
and advertising plans, of inter- 
est to automotive jobbers and 
dealers, will be announced to the 
trade in the near future, accord- 
ing to George L. Briggs, execu- 
tive vice-president. 


Accessory 


New automobile accessory, 
known as the Kane Detonation 
Suppressor, is being introduced 
in major markets by Kane Prod- 


The product, selling for $5, is 
said to permit advancing the 
spark to its maximum with use 
of ordinary gasoline and also en- 
ables a car to get more miles per 
gallon. The advertising account 
is being handled by Brown & 
Thomas Advertising Corp. 


Pull-Outs 


With approval of Postmaster 
General, Crowell-Collier Pub. Co. 
now is offering advertising pull- 
out pages in 3, 4, 5, 6, 7 and 8- 
page units. 

Pull-outs were first offered in 
June, 1939, on assurance that 
magazines containing them were 
mailable. However, subsequently 
Washington called attention to 
old regulation prohibiting pull- 


legal opinion of Solicitor of Post- 
office Dept. okayed proposal and 
regulation issued conforming to 
opinion. 

Pull-outs are now available in 
American, Collier’s and Woman’s 
Home Companion. 


Publicity 

Clyde M. Vandeburg, new public 
relations director for Packard, has 
been a publicity man for world 
fairs since 1934. He handled pub- 
licity for the San Diego fair in 
1934 and 1935, for the Dallas fair in 
1935 and 1936, and was director of 
promotion for the 1939 Golden Gate 
International Exposition in San 
Francisco from 1936 to 1939. 

For the San Francisco fair, Van- 
deburg developed a promotion plan 
which netted $100,000,000 in new 


ucts Co., Shelton, Conn. outs for advertising. Finally, 'travel business for California. 


Philadelphia Car Dealers 
Discuss New Car Advertising 


regular schedules until hefty backlog of orders has been 


dissipated and dealer out-® 
lets are re-stocked. All 
classes of media figure to 
cash in on the expected rise, with 
newspapers, magazines, billboards 
and direct mail likely to get the 
bulk. Radio will come in for con- 
siderable spot and local cam- 
paigns. 

With automotive ad outlays be- 
ing determined as they are by unit 
car sales, forecasts for several 
months in advance are precarious. 
Nevertheless, with all indices 
pointing to continuance of 1939's 
gains during the coming year and 
with most companies having a 
good backlog of advertising-unit 
coin, it appears safe to assume that 
the anticipated 15-25 percent in- 
crease will not be amiss. 


As mentioned, Chrysler divisions 
—Plymouth, Dodge, Chrysler and 
De Soto—figure to account for 
much of the rise during 1940’s first 
three months. There'll be frequent 
insertions, color and black and 
white, in magazines and news- 
papers, along with considerable 
use of outdoor posters, direct mail 
> and radio. 


Other heavy advertisers—Chev- 
i rolet, Ford, Buick, Pontiac, Olds- 
mobile, Cadillac, Studebaker, Hud- 
son, Packard and Nash—plan on 
continuing through the first quar- 
ter their heavy campaigns started 
"| with introduction of 1940 models 
last fall. Many of the manu- 
facturers will conduct sales con- 
tests for dealers and salesmen; a 
few will likely stage contests for 
public consumption. 





QUESTION: 


“If only ONE newspaper were used for new advertising 


in Philadelphia, which one would you recommend?” 


ANSWER: 


Recommendations for The Evening Bulletin...... 282 


158 


440 


Manager 


New York Times announces ap- 
pointment of Max Falk as national 
advertising manager. 


Falk has had varied experience 
in the New York 
newspaper and 
advertising 
agency fields, and 
for the past sev- 
eral years has 
been an executive 
in the Times’ ad- 
vertising depart- 
ment. He suc- 
ceeds to the post 
formerly held by 
Walter Harring- 
ton, who has 
to other duties. 


Total for all other newspapers. 


Note: The 158 mentions of other newspapers are 
distributed among 2 morning newspapers, 2 Sunday 


newspapers, 1 evening newspaper, 1 tabloid newspaper. 





Survey made by a national research organization by personal 


a. won 


been assigned 


Effective 


Nash (Geyer, Cornell & Newell) 
was selected by Publishers Service 
Co., New York, as having produced 
the most interesting and effective 
Series of automobile advertise- 
ments appearing in newspapers 
during 1939. The Nash ad, headed 
We ve Added a New Season to the 

Year,” was accorded first place in 
| the automobile classification of the 
company’s annual selections. Hon- 
crable mention was awarded to the 
Buick ad which carried the cap- 


tion “Here’s W i. 
ing At” s What We Were Shoot 





interview with 440 owners, officers, salesmanagers and sales- 
men of 225 dealerships including Buick, Cadillac - LaSalle - 
Oldsmobile, Chevrolet, Chrysler - Plymouth - Dodge - DeSoto, 
Ford - Lincoln - Mercury, Graham - Nash ~ Willys, Hudson, 
Packard, Pontiac, Studebaker. 


Write for free booklet describing this survey 








Publishers Service Co. represents 
re epabers in the promotion of 
oan, advertising, editorial 
on or civic service programs 
os is consultant to various adver- 
ising companies. In making its 
ee selections of outstanding 
aan the company eliminated any 
- ertising with which it had been 
rectly or indirectly connected. 


A Ritalin fort pe Oe, Socaniny (Midis 


Copyright 1939, Bulletin Co., Philadelphia 
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Curtis Survey Sho 


Report Is Based on Studies 


By U.S. in 


By Pete Wemhoff 
Associate Editor 

DETROIT.—Families in the up- 
per-half income group buy over 11 
times as many new cars as families 
in the lower-half income group, 
it is shown in a report prepared by 
the Curtis Publishing Co. from the 
United States Consumer Purchase 
Survey (city section), made by the 
U. S. departments of labor and 
agriculture. 


Figures contained in the report, 
just issued by Curtis in book form, 
are based on unpublished figures 
from the government survey. The 
book, profusely illustrated, is titled 
“Who Buys Automobiles and Auto- 
motive Products?” and covers new 
cars, used cars, gasoline, oil, tires 
and tubes. 

The survey reports ownership 
and expenditure—by different in- 
come groups in New York, Chi- 
cago, Large, Middle-Sized and 
Small Cities—in the automotive 
classification. The government re- 
port, which. included an average 
six-hour interview per family, also 
shows expenditures under 15 ma- 
or classifications including food, 

ousing, clothing, household op- 
— furnishings, equipment, 
e °° 

Compilation of figures in the 
automotive classification reveal 
that families in the upper-half in- 
come group own—over twice as 
many passenger cars; buy—11 
times as many and more used cars; 
spend—almost five times as much 
for cars and their operation, al- 
most seven times as much for new 
and used cars, almost four times as 
much to operate their cars, almost 
four times as much for gasoline, 
oil, tires and tubes, and almost five 
times as much for repairs and 
services; drive—their cars about 
four times as far per year as 
lower-half income families. 

Ownership of passenger cars 
among upper-half families ranged 
from 85.6 per cent of the total in 
New York City, to 65.2 per cent of 
the total in small cities. The Curtis 
survey points out, however, that 


“as many as one-third of the up- 





Lickel ovr 360A 
NICKEL ZIPS 


ZEPH-AIR PRESSURE OUTPUT 


Accenting a modern trend in en- 
gineering, the Sullivan Machinery 
Company, pioneer builder of com- 
pressed air equipment, has de- 
veloped a light-weight, mobile com- 
pressor. This portable model can 
be easily towed behind an auto- 
mobile or toted about in a light 
truck. The “Zeph-air’ portable 
compressor, an extremely light and 
compact package, delivers more 
air from less fuel than larger and 
more cumbersome equipment of 
older vintage. This increased out- 
put is based largely upon the prin- 
ciple of light weight design, fully 
utilizing modern high-strength ma- 
terials. Significant it is that Sulli- 
van specifies Nickel alloyed irons 
and Nickel alloy steels in these 
high performance compressors. 
Principal castings such as valve 
plates, cylinders, heads, crankcases, 
manifolds, etc., are made of a 


high test iron alloyed with Nickel 
and chromium. This metal develops 
a tensile strength upwards of 40,- 
000 p.s.i. with a Brinell hardness of 
220-250. In addition, 
strengthened 


this Nickel- 
iron has proved 
readily machin- 
able despite its 
toughness and 
wear-resistance. 


INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





Urban Areas 


per-half families in some cities are 
still without cars.” 


In the latter connection, an ap- 
pendix to the Curtis survey shows 
that only 38.3 per cent of the up- 
per-half families in New York City 
own cars while only 6.5 per cent 
of the lower-half group own cars. 
In Chicago the percentages are 57.1 
per cent for upper-half and 16.5 
per cent for lower-half; in large 
cities 78.9 per cent and 37.4 per 
cent, respectively; in middle-sized 
cities 74.6 and 37 per cent; in small 
cities 77.5 and 41.4 per cent. 

In New York City upper-half 
families spend 94.5 per cent of the 
money spent for owning and oper- 
ating cars, the survey shows. In 
Chicago, the percentage is 89.4; in 
large cities (100,000 to 1,500,000 
population) 84.9 per cent; in mid- 
dle-sized cities (25,000 to 100,000 
population) 84.9 per cent, and in 
small cities (2,500 to 25,000 popu- 
lation) 83.0 per cent. 

In the “Who Buys New Cars?” 
category, New York City’s upper- 
half families account for exactly 
99 per cent, with the lower-half 
families contributing only one per 
cent of the sales, the survey shows. 
In Chicago the upper-half buys 
92.3 per cent; in large cities 96.9 
per cent; in middle-sized cities 96.3 
per cent and in small cities 91.9 
per cent. Upper-half families, in 
other words, buy at least 92 out 
of every 100 new cars sold. 

Used Car Purchases 


Even in the purchases of used 
cars, the upper-half families score 
impressively, the survey shows. In 
New York City the upper-half’s 
percentage is 84.3 per cent of the 
sales; in Chicago 70.1 per cent; 
large cities 58.5 per cent; middle- 
sized cities 63.5 per cent, and small 
cities 59 per cent. 

Of the money spent for new and 
used cars, it is shown that New 
York City’s upper-half spends 96.7 
per cent; Chicago 93.6 per cent; 
large cities 88.8 per cent; middle- 
sized cities 88.7 per cent and small 
cities 87.2 per cent. 

In yearly mileage, New York 
City’s upper-half drive 92.7 per 
cent of the total miles; Chicago 
84.3 per cent; large cities 79.9 per 
cent; middle-sized cities 81.1 per 
cent and small cities 79.1 per cent. 
giving the upper-half families 4/5 
of the total mileage each year. 

Money spent for both gasoline 
and oil is virtually the same in 
various localities, i. e., in New 
York City the upper-half families 
spend 92.3 per cent of the money; 
in Chicago 86.4 per cent; in large 
cities 80.5 per cent; in middle- 
sized cities 82.1 per cent and in 
small cities 79.3 per cent—an aver- 
age of about 80 cents out of every 
dollar is spent by the upper-half. 

For Tires and Tubes 


At least 75 cents out of every 
tire and tube dollar is spent by the 
upper-half families, the report 
states. Broken down, it shows New 
York City’s upper-half spending 
90 per cent of the money expended 
there; Chicago 88.4 per cent; large 
cities 79.9 per cent; middle-sized 
cities 79.9 per cent and small 
cities 76.9 per cent. 

In New York City the upper-half 
families spend 93.4 per cent of all 
money expended to operate cars; 
in Chicago 87.2 per cent; in large 
cities 82.1 per cent; in middle-sized 
cities 82.3 per cent and in small 
cities 79.5 per cent. 

Upper-half groups spend even 
more of the money spent for re- 
pairs, accessories, parts, supplies, 
servicing, etc., as would be ex- 
pected since they own most cars 
and drive the most miles. In 
New York City the percentage is 
93.4; in Chicago 90.2 per cent; 
large cities 85.1 per cent; middle- 
sized cities 85 per cent and small 
cities 82.7 per cent. 

In a subsequent report, Curtis 
will analyze the rural market for 
automotive products, on the basis 
of expenditures of village and 
farm families. 


®@ 
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EIGHTEEN-YEAR-OLD Harold Galloway, of Newburgh, N. Y., is the owner 
of the Perfect 10, a 10-horsepower, maroon, four-door sedan with red leather 


ase built by the Ford Motor 


Co., Ltd 


+ in the Dagenham, England, 


R nt. Here he is fastening a license plate on the little model, which was 
rought to this country last spring for display at the Ford Exposition at the 


New York World’s Fair. 


Good First Half for Motors 
Is Forecast by Wall Street 


Special to Automotive News 
NEW YORK.—Wall Street sizes 
up the 1940 outlook for the auto- 
mobile industry along these lines: 
1 Exceedingly good first quarter 
in production, with more than 
usual variation in gains by indi- 
vidual companies; high level of 
earnings for industry as a whole, 
but again all firms are not ex- 
pected to fare evenly in compari- 
son with preceding periods. 
2 A satisfactory second quarter in 
factory shipments and earnings 
appears in prospect, with all com- 
panies likely to show gains over 
corresponding period of 1939. 
There are too many uncertain- 
ties for forecasts beyond the 
first half of the year but there is 
general confidence that the indus- 
try’s sales and earnings for the 
full year will establish at least 
moderate expansion over 1939. 
Predictions as to 1940 are hedged 


Bantam Appoints 
Two Distributors, 


Signs Up Dealers 


BUTLER, Pa.—Francis H. Fenn, 
vice-president and general manager 
of the American Bantam Car Co., 
announces the appointment of the 
F. B. Connelly Co., Seattle, Wash., 
as distributor for the states of Ore- 
gon and Washington, and R. L. 
Flannigan, Indianapolis, as distrib- 
utor in Central Indiana for Bantam 
“Super 4” cars and trucks. 

New dealers appointed during the 
past week are: American Motor 
Co., Alexandria, La.; C. L. Bauder 
Motor Co., Ellwood City, Pa.; 
Wolking’s Bantam Sales, Lockland, 
O.; Economy Auto Sales, New Or- 
leans, La.; C. S. Murdock, Boone- 
ville, Ark.; West Lenox Garage, 
Worcester, Mass.; Central Parking 
Station, Lawrence, Mass.; Maple 
Ave. Garage, Brockton, Mass.; 
Nick’s Auto Shop, Mt. Sterling, 
Ky.; Frankfort Buick Co., Frank- 
fort, Ky.; Lexington Autobody 
Works, Lexington, Ky.; E. W. Wil- 
gus, Enid, Okla.; Ward Motor Co., 
Nashville, Tenn.; Economy Motor 
Sales, Riverhead, L. I. 


Va. Fuel Tax Receipts 


To Reach All-Time High 
RICHMOND, Va.—(UTPS) — An 
all-time record high of $17,982,000 
will be paid to the state of Vir- 
'ginia in gasoline taxes by Virginia 
motorists in 1939, according to E. 
| A. Kyhn, secretary of the Virginia 
' Petroleum Industries Committee. 
| Gasoline tax receipts this year 
have been running 8.2 percent 
ahead of 1928, and on that basis, 
he said, the estimated total of $17,- 
982,000 in gasoline taxes will be 
collected by the state by the end 
of this year. 


Postpone Open House 

KANSAS CITY.—The Kansas City 
Motor Car Dealers Assn. have defin- 
itely postponed the Open House auto- 
mobile show until spring. 


STOCK PRICE AVERAGES 


Previous Latest Year 
Week 


Week Change Ago 

24 motors ............36.63 36.71 +0.08 32.82 
10 car-truck cos. .....39.27 39.27 cos Cee 
10 parts-access. ......25.73 25.98 +0.25 27.97 
4 tire-rubbers ....... 23.55 24.24 +0.69 29.76 


around with more than the usual 
conditions, which is readily under- 
standable. Not only does the inter- 
national situation bring uncertain 
forces to bear on the economy of 
this country, but it will be a year 
of Presidential election at home. 
With business more and more in- 
fluenced by events in Washington, 
a Presidential year, always of 
great importance to industry, this 
year becomes even more significant 
than usual. 

The year just ending has fol- 
lowed fairly closely the forecasts 
of a year ago despite the fact that 
the European war broke out. Oper- 
ations of the automotive industry 
began the year on a somewhat un- 
certain note as to the immediate 
future but predictions of a good 
second half, with the year closing 
on a strong note, have come to 
pass. 

Production, sales and earnings 
have run substantially above 1938. 
Dividend payments to stockholders 
have been sharply higher than in 
1938 and automotive securities 
listed on the various stock ex- 
changes have more than recovered 
in the last half of the year the 
price losses of the first half. 

Dullness has continued to char: 
acterize recent trading in auto. 
motive stocks, in common with the 
rest of the market. Although there 
has not been important buying in 
these shares, there at least appar- 
ently has been no important sell- 


| Chalfant 


(Continued from Page 1) 

his resignation, to become effective 
as soon as possible after the 
merger is consummated, he cited 
his age and length of service in 
the automotive industry as the 
principal reasons. He also made 
the point that he had been brought 
in to head the NSPA and that 
when this association passes out 
of existence he feels his work has 
been completed. 

During recent months, Chalfant 
has given C. Don McKim, his right 
bower, increasing authority. Mc- 
Kim organized and directed the 
successful program of the associ- 
ation’s convention in connection 
with the recent ASI show here. 

McKim has been popular with 
NSPA members since he switched 
from the Motor and Equipment 
Wholesalers Assn, more than a 
year ago. Also riding high in 
favor with their associations are 
A. H. Eichholz and B. W. Ruark, 
general managers, respectively, of 
the MEMA and MEWA. It would 
not surprise those in the industry 
to see all three of these execu- 
tives honored with important posts 
under the new setup. 


Sales of Willys 
Up 71.6% Since 
"40 Model Debut) 


TOLEDO, O.— Willys-Overlang | 
cars and trucks show a sales jn. 
crease of 71.6 per cent since the 
start of production of the new 
model, over the same period last 
year, according to Joseph w, 
Frazer, president 
of Willys-Over- 
land Motors, Inc. 

“This compares 
with a_ national 
gain in_ retail 
sales of all auto- 
mobiles of ap- 
proximately 46% 
during the same 
period,” said Fra- 
zer in a_ state- 
ment preliminary 
to the release of 
the Willys-Over- 
land annual report for the fiscal 
year closiag September 30th. Op- 
erations for October and Novem- 
ber showed substantial profits, the 
first in well over a year.” 


“While the fiscal year 1939 was 
distinctly a ‘housecleaning’ period 
marked by substantial liquidation 
of obsolete inventories and com- 
pletion of negotiations for finan- 
cing a two years’ program, Willys- 
Overland Motors, Inc. is making 
such substantial gains since the 
new 1940 car was put on the 
market that total domestic sales 
for the quarter ending Dec. 30 
will approximate 75 per cent of 
the total sales for all of the 1939 
fiscal year.” 


“Total volume of business for the 


under $10,000,000. 
reported at the end of Sept. show 
about $3,475,000 with current lia- 
bilities of $1,635,000.” 


J. W. Frazer 


Nationwide Auto 
Club Service Is 
Planned by AFC 


CHICAGO.—An announcemen 
made rather casually, yet inter 
preted as deeply significant, w: 
forthcoming last week from F: 
V. Chew, executive vice-presiden 
of the American Finance Confer 
ence. 


It stated simply that directors 0 
the association discussed a pro- 
posal whereby the offices of som 
1,500 sales finance companie 
throughout the United States woul 
expand their scope of operatio 
to include a complete motorin 
service, adding to their presen 
functions such activities as tourin 
information, arrest bonds and tow 
ing service. 

The announcement is viewed 
a retaliation by finance companie 
to automobile clubs for branchin 


the plan will enter into competitio 
with such institutions in the en 
deavors that have been conside 
up to now as the province of auto 
mobile clubs. 


It is no secret that expansion i 
services by the motor clubs has 
not set well with finance and in 
surance companies as well as auto 
mobile dealers. It is also agree 
that competition rather than leg 
means is the only answer. 


A committee headed by Paw 
Jones, of Marion, Ind., has bee 
named by the AFC to confer wi 
state commissioners on problems 
concerning insurance on automo 
bile financing, and “to explore th 
desirability of initiating legisla 
tion to secure federal regulatio? 
of the automobile insurance bus!) 
ness.” 







Will Spend $500,000 


DENVER.—One-half million dollar 
will be spent during the coming ye® 
in an expansion program at the Gat 
Rubber Co. plant here. John G. Gates 
secretary of the company, said th 
; development program calls for an ex 

| Penditure of that amount in the co? 
| struction of a new power plant, t 
installation of a turbine to general!) 
| all power needed in the manufacturint 
‘plant, and the installation of oil fue) 
| boilers and other equipment. > 


| 
| 
| 
| 
| 
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s 1939 Production Hits 3,702,974 Cars and Tracie 


% . es 
AN’s Production Estimate 
; (U. S. and Canada Only) 
WEEKS ENDED DEC. 30, DEC. 23 

Week Same Week Dec. Grand Grand 

Ended Week Ended Total ‘Total Total 

Dec. 30 1938 Dec.28* 1989 1938* 1939 
GEN. MOTORS ...... 38,863 31,349 47,431 192,551 1,104,395 1,530,102 
Chevrolet? ......... 24,000 19,410 27,800 113,400 694,188 931,632 
Se 5,638 4,045 7,475 29,618 180,456 231,303 
Pontiac .........-.. 4,200 3,861 5,563 28,016 104,795 170,263 
Oldsmobile ........ 4,000 3,088 5,343 21,487 96,671 158,704 
Cad.-LaSalle ....... 1,025 945 1,250 5,085 28,285 38,200 
FORD .....---seeeees 20,150 18,300 24,760 100,525 599,958 780,517 
BOGE, csscsvvedceves 17,600 15,600 21,500 87,600 561,554 675,737 
Mercury ......----- 2,000 2,100 2,500 9,975 18,682 $1,220 
Lincoln-Zephyr 550 600 760 2,950 19,722 23,560 
CHRYSLER ......... 19,230 16,990 24,000 93,155 570,749 762,017 
Plymouth? ......... 9,250 8,950 11,500 438,050 313,105 381,050 
Dodget ............ 6,280 5,825 7,850 32,255 169,632 244,318 
aged os eeeae esos 2,000 1,225 2,500 9,900 49,936 18,224 
Raab ei a-40s «4 1,700 990 2,150 7,950 38,076 58,425 
STUDEBAKER} 2,532 t 3,480 13,506 52,605 111,539 
HUDSON+ .......... 1,000 1,050 1,975 8882 56,280 82,113 
— Seeteasnes $ $ 2,345 9,309 50,260 76,385 
Severe re Te 1,152 1,425 1,923 6,973 32,017 65,863 
NAST YS-OVERLAND+ + 178 1,128 3,188 24,083 23,001 
GEEEREE oc cscscces t 170 t + 4,966 3,289 
BANTAM? .......... 85 60 95 255 3,000 2,842 
HUPMOBILE ....... $ + + + 1,886 770 
MISCELLANEOUS}.. 6,200 5,600 8,100 31,800 155,578 264,536 
DORE 6 6 sscsvceoss 89,212 75,122 115,287 460,189 2,655,777 3,702,974 

*Revised. tIncludes trucks. tClosed. 


Used Car Stocks in Atlanta 
Found in Healthy Condition 


Special to Automotive News 

ATLANTA.—(UTPS).—An inven- 
tory of used cars and trucks on 
hand in Atlanta, made for mem- 
bers of the Atlanta Automobile 
Assn., shows a healthy. condition 
currently. 

Used automobiles on hand on 
Dec. 1 numbered 1,083 as compared 
with 1,038 on Nov. 1, and 958 on 
Dec. 1, 1938. The inventory value 
was $340,752, as compared with 
$323,477 and $299,886, the slight in- 
crease being due, not to a piling up 
of used car stocks, but to increas- 
ing sales of new cars during the 
period. 

This is a marked improvement 


Plant Activity 


over the situation two years ago, 
when the industry staged a “Used 
Car Week” and over that of last 
summer when the Atlanta Journal 
helped stage a local “Used Car 
Week” with success. 


According to Harry Sommers, 
Inc., the improvement has been due 
to the better grade of used cars 
being sold, backed by the reputa- 
tion of the firm for handling only 
used cars that are serviceable and 
in good condition. 


“Our guess,” says W. A. Thorn- 
ton, manager of Evans Motors, “is 
that several factors have con- 
tributed to the improvement in the 
used car situation. One is the com- 
ing of desirable trade-ins to 
market. Another lies in the con- 
































Holiday. Trims 
Week’s Output 
To 89,212 Units 


(Continued from Page 1) 
842 and Hupmobile’s 770. The mis- 
cellaneous group accounted for 
264,536 cars and trucks. 


According to 
an estimate by 
the Automobile 
Manufacturers 
Assn., the 1939 
production rep- 
resents “a con- 
tribution at the 
factory to the 
physical wealth 
of the country 
of $2,301,556,000, 
represented by a 
total wholesale 
passenger car 
value of $1,815,- 
485,000 and a 
total of $486,- 
071,000 for 
trucks.” 


Addedto 
these totals was 
a wholesale 
value of $1,283,- 
540,000 for parts, 
accessories, tires 
for replacement 
and service 
equipment, mak- 
ing a grand 
total wholesale 
value of $4,585,- 
096,000 for the 
motor industry, 
the AMA re- 
ported. 


Total motor 
vehicle registrations in 1939 hit an 
all-time high of 30,710,000, repre- 
senting an automobile for about 
every four persons in the country. 
This compares with 29,485,680 in 
1938. Registrations of commercial 
vehicles rose to 4,460,000 in 1939 
from 4,224,031 the year before. 

Estimated consumption of gaso- 
line by motor vehicles during 1939 
was 20,787,000,000 gallons compared 
with the previous high record 
the year before of 19,609,728,000. 

With most industrial indices 
pointing to a continuation of ac- 
tive business into 1940, the expecta- 
tion is for a further gain in auto- 






























Passenger Car Registrations 
Ten Months plus 43 States for November 


Nov. 








to Nov. 1939 1988 Unit 

Date Pos. 1939 Pos. 1938 Pos. Gain 

PUNOINE  b0.6.kedwissesces 50,688 1 524,690 1 405,157 1 119,533 
EE Fis Fb 000 6 VEO Owed 38,290 2 428,496 2 319,648 2 108,848 
PiyMOath on ces cvcccscce 10,339 6 330,499 3 248,000 3 82,499 
REE. 6.9.0.6 0.066600 88 00008 24,669 3 192,216 4 146,207 4 46,009 
Dodge ......csesssscseee 3,223 13 166,462 5 86,560 5 79,902 
POIRS f6 ccvertevisseeds 16,406 4 139,993 6 83,704 6 56,289 
eo eer 15,129 5 127,964 7 77,261 7 50,703 
Studebaker ............. 7,951 7 75,448 8 36,659 10 38,789 
Chrysler ......ccsccscees 2,001 14 60,079 9 39,412 9 20,667 
Mercury .....cccccsccees 5,986 10 57,741 10 1,902 18 55,839 
POOMMEE sis vecccaveveres 7,410 9 54,588 11 44,587 8 10,001 
BOE sad eeercsivncees's 7,874 8 54,387 12 35,742 11 18,645 
PRUE bebe atesrsneseecus 4,485 11 48,914 138 27,951 13 20,963 
RR re 1,888 15 48,906 14 30,171 12 18,735 
Cadillac-LaSalle ........ 3,738 12 31,077 15 22,359 14 8,718 
PEED. 560564060005 oes: 1,716 17 17,630 16 14,949 15 2,681 
Willys-Overland ........ 1,913 16 12,723 17 11,831 16 892 
SPE). ep vrewsiccweven es 55 18 3,607 18 3,720 17 113* 
Hupmobile ............. 13 19 900 19 958 19 58* 
Miscellaneous. .......... 130 2,846 1,322 1,524 
MR iv esenrwrsuReen 203,904 2,379,166 1,638,100 741,066 

*Loss 





Tire Shipments 
In Nov. Decline 
18% Under Oct. 


NEW YORK.—Shipments of 
automotive casings during No- 
vember are estimated at 4,243,791 
units, which is 18.2 percent lower 
than the 5,187,942 units shipped 
during October and 3.7 percent 
under shipments for November, 
1938, according to the Rubber 
Manufacturers Assn., Inc. 

Replacement shipments declined 
seasonally during November to 2,- 
296,164 units. This is 29.1 percent 
less than October replacements and 
9.8 percent under replacement 
shipments for November, 1938. 

Shipments of casings for origi- 
nal equipment purposes are esti- 
mated to have been 1,822,978 units, 
an increase of 1 percent over Oc- 
tober and 2.6 percent over No- 





home 361A 


PRECISELY 


WHAT GEAR GRINDERS NEED 


Precision ground gears in high 
production at a cost as low as or 
lower than by existing methods 
is claimed for new hydraulic 
gear grinding machines developed 
by the Pratt & Whitney Division 
of Niles- Bement - Pond Company. 
According to its producers, this 
machine provides a rapid and 
economical means of precision 
grinding all spur and helical gear- 
ing. Heart of this improved equip- 
ment is the hydraulic valve which 
controls functions of both ram 











































































































































































































































































Renta ‘aa - thant: 28, four days ro. : = . = ae ©N| mobile production in 1940. Most| vember 1938. and table. The valve body, as cast, 
ew ei 5,638, four days ener 'y ages o have been | estimates of total output run be- Export shipments are estimated| weighs 185 pounds. When finished, 
oa ‘ a Soe four days oe a “ The i. re eae od tween 10 and 15 percent over 1939.| to have been 124,649 units for No-|it contains no less than 180 fluid 
evrolet...drop; 24,000, four days - +hey have kept their sales}; The average number of persons} vember which compares with 144,-| passages, a very intricate casting 
Chrysler... .. drop; 2,000, four days | force busy on old ones. A third is ‘ ; i . 
De Soto inom: 45 the tenneevenent of ot hnel employed in the automobile, body| 465 units for October and 83,523/job. To provide needed pressure 
tees : rop; = four days aes nn Rates a ch os , -USI-| and parts manufacturing industry| units during November 1938. tightness, the valve body is cast 
an ~% eeeeee y a ee 0, four days a oo See See in 1939 was 389,000, compared with} November production, estimated | from a dense, close-grained Nickel 
a Pies fave rop; 17,600, four days/ A similar line of logic is taken| 306,000 employed during 1938, the| at 4,866,753 units, was 10.4 percent|cast iron. In addition to pressure 
a ih manea he taa as ieaee closed | by B. V. Stodghill, manager of the; AMA reported. lower than October and 17.6 per-| tightness, Nickel cast iron assures 
= ae --drop; 1,000, three days} John Smith Chevrolet Co. Payrolls to these workers| cent more than November, 1938. good strength and 
a _ le pee as ns closed] The improvement in the used| throughout the year averaged $12,-| This was greater than for any No- hardness plus ex- 
—* pe rye = four days| car situation,” he says, “is due to| 226,000 per week, a rise of approxi-| vember since 1928. cellent machining 
ee a. tom. — on the fact that more people are be-|Mately 40 percent over 1938. Automotive casings in the hands properties. 
Fp soe rop; our : — ing employed by industrial and Preliminary figures show total) of manufacturers Nov. 30 are esti- 
is ice’ 9,250, Ph 0S€d | business firms in the section.” motor vehicle user taxes in 1939| mated at 9,243,792 units. This rep- 
Pon a: 4200 pa oan oes new high level with $1,-| resents an increase of 6.8 percent INTERNATIONAL 
tiac..... ; 000,000, representing 11 percent| over October 31 stocks and 16.7 NICKEL 
To feel th COMP 
— .drop; 2,532, four — consistent oo tt ee intumes. of all taxes collected from all| percent over the Nov. 30, 1938 in- ‘ANY 
ixgiienardvugcvedsaniee closed | is a necessity. sources. ventory. INC. New York, N.Y. 
& 
New Passenger Car Registrations, 43 States for N her, °39-’ 
gi . es for November, °39- 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
CHRYSLER GENERAL MOTORS NON-AFFILIATED 
2 n 
5] 2 & PJ © s 
STATE $ 5 
. #is|.]8 ae eigialit 5 £4 e/e2 8 3 = a4 STATES 
21 sig me tx 1/2] Esl] € | ge s]/2|as 2 |s3!| .| Ze 
eI1e/2 [218/213] 2/2/22 |25)2/] 2] 2] 88 2 [26| 2 | 6 
, S| ala |z&lcefasléeé | sé sis] & | cé - as |= |&£ a |e | =| SE 
otal 32 States  °39| 1466) 1372, 2429| 7949, 13216] 16651| 761] 37520, 1668, 10228) 11172, 78003 1234, 4447, 35247, 4 , 
i Fe nerembor = “ 2158 “3 = 32592 = 731 33728] 1343 = 7387| 62326 17338 = 1361 = 2i4| 3122 : 1991 3082| gsi0 eit 4 126105 38 “a Seommies 
: 108 210 6 37) 371) 135 18 ? 
cn 38 13| 115| 195 3] i931 9 25| 323| 126 | ia al 33 is] oslo zi | ashes a 
‘ 7 103, 115; 481, 769 mE - 
a '38| 118 i 1144] 1684 493|  32| is4ol 33|318| 389 2roei| eso i 491 733 "ts 1il_ asl 148 L ‘isl 2571 aa | isles — 
aine 38 i i if 3 17 7 a 89 ‘s 638 189 13 30 a a 26 i 19 l 2 39 Maine 
1 ’ 
Massachusetts "39 60) 275, 484) 1147, 50) 1773| 154 a os y 
— 38| 1851 95140 a 18131 '705| 35] 1481| 139] S831 ssl Seon i a ig : 5 ; 19 =| wa a: i jd Massachusetts 
"39 5 “i 138| 159 586 q 9 102 | ~~ = 
[ = 38/42) 18| __-89|_ 2804351132 6391 : ih 960 ie a 7 is 45, 65,2 1929/°39 Nebraska 
| = Si ia 8 8 3 8 3 ¢ 8 se : ay sy ate Neva 
} . 32 2) 4 2 7 : Nevada 
New Hampshire 739 | 9] 7) 13) 32] ai 107) | 218 : 69! 153 ta 175 16, 43) ei ii ae 56 
ts iow y 38} 12 9} 51| 105] 177; 65! 6! 179 4| 46 47 347 96 : 6 105 1| 33 8| 747 é | eae 39 New Hampshire 
a» 4 ersey *39| 60, 56] 96 209 421) 1327) 79{ 2272| 165; 794) 1174) 5811 q 
a x '38| 20/1431 5891 11701 21071 9301 671 17891 142 Soll ‘yeti stan) Uses] Jo) 288 ‘38| 101 i691 7 “si 268 21s} alg BER 99 New Jersey 
tes ew York i 207, 316) 921) 1695| 3846) 226] 5328| 438] 2236) 2304) 14378 | 3087/2141 675] 3976) 3. 621 fl eet) 38 
M Oreos "38|__567|__407|_1407|_3682|_6063|_2801|_237|_4310|_380|_1485|_1641| 10854 |_1974|_ 196|_223| 2393/25 426|_—3!_—-280|_700|_-«420|:~«98|—«oy) aaa New York 
739 42, 55) 82| 205) 384) 279) 4) 642| 17| 447) 162) 1251 64) 17 : - 
| oe 38/45] 291 _~—«84|_—-279|_—437|_—«215|_—«8|_—504! 12] _-112| 13t] oR2| 04] 191 921 Saal a4) i 30°39 Oregon 
vat yoming 14) 24) 48° 61 | 140) 3, 38)  23| 268| 147) S| 22| 174) | ] ee 
: ] 7 | 1 ii 
ful ‘Total 43 Stat $5) Set Te a easy TER) SISew TTT Saha SSB TBS TE eee! |__9) | es @ 8 f * we wreeeee 
3 States °39| 2001) 1888) 3 0339) 17451| 24669| 1170) 2568| 15129] 164061110630 | 382901 5S 598 5 
| ~f0t November 38 | 4025|_2997| _9748| 29051| 45821| 17658| 1160) 44804| 2088| 102681 11036| #7021 29546| 13201 19021 257681 2931 4260) 33 ami 4491 doz "Tall 1081 TTaboree Tae scenes 
*39 | 60079| 48906|166462|330499| 605946] 192216) 115141524690| 195631127964 1399931015940 14284961176301577 T S___for Novem*er 
to Date -38| 39412) 30171| 86560|248000|4041431146207| 91431405157113216| 77261| 83704| 731686 (319648, 14949] 1902/9961901 37201 STI! See 968! 29751] 149871 soes0! 1iR3t| mien t = . 
« o ate 





Lo REG EER nee Sener LO SE ey LON NI AS OS EEN FENN ETI Cee ae 


AUTOMOTIVE NEWS, JANUARY 1, 1940 


Decided Trend Toward Uniform Truck Limits Noted 
































NHUC Analyzes Changes 
In Regulations of States 


Special to Automotive News Texas, the largest state 
, in the 
WASHINGTON. — Many note- Union, continues to have the low- 
worthy facts are brought out by|est truck-load limit while Rhode 
the National Highway Users Con- Island, the smallest state, still per- 
ference in its study of recent | mits the largest loads. 


changes in state laws, with espe-| In Texas truck loads are limited 


cial reference in the present an- 
alysis to truck loads and sizes. For ain can. = . Taean . 


example, the conference finds that for reshipment by rail.‘ In that 


case a 14,000-pound load is per- 
mitted. “Little Rhody,” on the 
other hand, allows a _  112,000- 
— gross (vehicle and cargo) 
m 


“With cotton a principal Texas 
crop and Rhode Island’s textile 
industry a big Texas customer, the 
wide divergence in truck load 
weight restrictions between these 
two states presents a _ strange 
anomaly,” the conference com- 
ments. 


The NHUC finds that generally, 
however, there is a decided trend 
toward uniformity of truck size 
and weight restrictions, although 
actual uniformity still is far off. 

With 44 states holding regular 
legislative sessions in 1939, laws 
governing sizes and weights of mo- 
tor vehicles were enacted in 14 
states. In 12 states weight limita- 
tions were increased and in two 
states certain maximums were re- 
reduced. Permissible increases in 
length were authorized in Cali- 
fornia and Nebraska. 

Taken as a whole, the conference 
finds, the laws enacted last year 
were favorable to highway trans- 
portation because “they have 
helped reduce the great confusion 
caused by the wide divergence of 
requirements at state borders.” 

According to the survey, Ken- 
tucky still limits trucks to 18,000 
pounds “and so continues to be a 
barrier for North-South traffic. If, 





A CARLOAD OF CHRISTMAS. A new automobile for the family constitutes 


a lot of Christmas, so said this display by W. F. 
Birmingham, Ala. A pickup truck wae I 4 
the whole thing wrapped A 

the “car full of Christmas.”’ 


° Green (Dodge-Plymouth) 
loaded with Christmas packages, with 
cellophane. Here a couple are shown inspecting 





Few Major Changes Seen 
In N. Y. Automotive Laws 


Special to Automotive News 

ALBANY, N. Y.—Numerous bills 
pertaining to taxation, labor rela- 
tions, highway fund_ diversion, 
licenses, registrations and _ fees, 
compulsory inspection, compulsory 
insurance, highway safety and 
other subjects of direct and in- 
direct automotive importance, are 
expected to come before the 1940 
state legislature which convenes 
here Jan. 3. 


Despite the anticipated flood of 
bills, however, present indications 
are that few, if any, major changes 
will be made in legislation affect- 
ing the automotive industry in this 
state. Expectations are the session 
will be lively but brief, with lead- 
ers of both parties anxious to avoid 
highly controversial issues in the 


politically - important 
election year. 

No new major tax measures are 
believed likely to receive serious 
consideration, although proposals 
for a statewide sales tax and other 
new imposts undoubtedly will ap- 
pear. Because of the state’s revenue 
situation, however, it is considered 
virtually certain that existing so- 
called “emergency” taxes, includ- 
ing the third and fourth cent of the 
gasoline tax, will be extended. For 
the same reason highway fund di- 
version probably will be continued, 
despite the objections of automo- 
tive groups to both diversion and 
continuance of the “emergency” 
gasoline taxes. 

Compulsory motor vehicle inspec- 
tion bills probably will again make 
their appearance, but, as was the 
case last year, are expected to be 


presidential 





Announcing the Most Vital 
Book of the Year on 
Selling—Just Published 


STEP OUT AND SELL 


By WILLIAM E. “BILL” HOLLER 
General Sales Manager, Chevrolet 








Everyone in the automobile in- 








Ra ne erm means 7 8 Ey. 


dustry knows “Bill” Holler, the | for example, a truck starts south- : ° rejected on fiscal n i 
record-crashing General Sales Man-| ward from Illinois, where 72,000 Quaint Quirks So ee ee 
ager of Chevrolet. One of the most| pounds is the legal limit, and Th B 2 l d certain to come before the session 
astute sales executives in  the/| crosses into Kentucky, it will not at ul include labor and industrial rela- 
United States, Holler has built for | be permitted to enter the state un- e tions. Merit rating under the un- 
himself an enviable reputation not | less three-fourths of the load is Business employment insurance law will be 


only as a great salesman, but as 
the creator of some of the most 
far-reaching developments in the 
sales end of the industry. Now he 
has written a book in which he 
shares some of his sales expe- 
riences and philosophies. This is 
no ordinary book. It is inspiring, 
dynamic and packed from cover to 
cover with sound sales sense. No 
one can fail to read “Step Out and 
Sell” without getting a great deal 
of benefit from it. Even if you sel- 
dom read, take an evening off to 
spend with Holler in his new book. 
You will not regret it! 


Some of the Inspiring 
Sales Messages 


Sales Symphony in C-Major 
12 Fundamentals of Selling 
Try the Committee Way 
Never Forget a Customer 
Hannibal’s Sales Offensive 
Using the Talents You Have 
Sell Yourself on Selling! 


Put a copy of “Step Out and Sell’’ in 
the hands of every one of your sales 
and service men. It will give them a 
flying start for 1940 


9 inches. 96 es. 
Size 6x ne eSEse: 


In striking cloth b 
Comes in a gift container. § 
A handsome distinctive gift. 
- 


h co contains a pic- 
5 ae of Mein” Holler. 


Clip and Mail Coupon 
Now — Today! 


| AUTOMOTIVE NEWS, 
2751 E. Jefferson Ave., 

Detroit, Michigan 

a copies of Bill Holler’s 

| ~~ book, “Step Out and Selil.’’ 

| meee $1.50 each. Includes gift con- 
tainer. 

! { ] Check enclosed [ ]C.0O.D. 

{ } Bill company 


Name 
| Position 


removed. Once through Kentucky, 
it is lawful to increase the limit to 
24,000 pounds in Tennessee and 
this can be still further increased 
to 30,000 pounds in Alabama. In- 
cidentally, in the last year Ten- 
nessee raised the maximum gross 
18,000 to 24,000 
pounds and Alabama from 20,000 


weight from 


to 30,000 pounds.” 


That no two states impose iden- 
tical limitations is another point 
made in the conference study. 

“Michigan, for instance, varies 
the weight per axle according to 
the seasons,” it is pointed out. 
“From Mar. 1 to May 31 the maxi- 
mum axle weight in Michigan is 
13,500 pounds but from June 1 to 
Feb. 28, it is 18,000 pounds. The 
Dakotas do not agree on limits, 
North Dakota allowing a gross 
weight of 35,000 pounds while 
South Dakota stops at 30,000 
pounds.” 


Lee to Head White’s 
Regional Bus Sales 


CLEVELAND.—I. S. Snead, vice- 
president of the coach division of 
the White Motor Co., announces 
the appointment 
of Gordon Lee as 
southwestern re- 
gional manager in 
charge of White 
Motor bus sales 
in seven states in 
the southwest 
and parts of eight 
adjacent states. 
Lee will make his 
headquarters at 
the White Motor 

City. 

Early in 1922, Lee was associated 
with Frank Fageol as general man- 
ager of the Fageol Motor Co., after 
a year as chief of the automotive 
division of the U. S. department 
of commerce. For several years, 
Lee engaged in the operation of 
bus lines in eastern Tennessee. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 















Use of a “Demonstration Route,” 
in promoting the sale of new and 
used cars, has been the practice of 
the Winerich Motor Sales Co. 
(Studebaker), San Antonio. A 
mimeographed chart is furnished 
the prospect, and the route has 
been laid out so that the various 
features of the car may be brought 
out as the trip is made. A short 
route is used for the majority of 
demonstrations, but where it is de- 
sired to bring out the overhead 
drive, additional territory is cov- 
ered. 

Value of the sales plan rests in 
the fact that the salesman may 
effectively demonstrate the pick- 
up on hills, smooth flow of power, 
and other features as the trip is 
made, and sales have been greatly 
aided through its use, it is re- 
ported. 

* * * 


Nolan Chevrolet Co., Casper, 
Wyo., added an extra and effective 
touch to a “hog wild” sale on used 
cars recently by giving away a 
live hog on a specified evening of 
an advertised “squealing used car 
bargain” selling campaign. 


* * * 


Eleven of the leading dealers 
and distributors in Omaha, co- 
operated recently in staging a 
football fan’s “dopester” promotion 
which resulted in a satisfactory in- 
crease in used car sales and ad- 
ditions to prospect lists, it was re- 
ported. 

The contest was announced by a 
page-long streamer, with each 
dealer listing the names of con- 
testing teams for the week in his 
ad. Contestants were required to 
obtain entry blanks from any one 
of the dealers, with no consequent 
obligation or charge, and guesses 
on the football scores were to be 
entered on these official blanks, 
thus giving the companies a 
chance to size up prospects. Con- 
testant guessing the most winners 
for the week was awarded $10 in 
cash. Prize for second best list of 


winners is $5. 


one of the proposals in this cate- 
gory to attract interest. A merit 
rating bill, which would have re- 
duced the unemployment insurance 
tax of concerns with steady em- 
ployment, was vetoed last year by 
Gov. Lehman, but will again be 
injected as a legislative issue this 
year. 

Another spotlighted labor issue 
during the 1940 session here will 
be the State Federation of Labor’s 
announced intention of seeking 
legislation to curb alleged CIO fa- 
voritism by the State Labor Re- 
lations Board. 

Pressure for legislation banning 
sales below cost will be renewed 
by independent grocers and other 
groups suffering from price com- 
petition. Such a bill was passed last 
year but vetoed by Gov. Lehman. 

Several bills, which would have 
radically altered existing law on 
the financing of time payment 
sales, were introduced here last 
year, but no important legislation 
on this subject was enacted. The 
probability that such measures 
may again be proposed will be 
followed closely by automotive in- 
terests. 


Compulsory motor vehicle insur- 
ance bills, which perennially make 
their appearance here, probably 
will again be proposed this year. 
But, with legislators steering for a 
brief session with as little contro- 
versial action as possible, the sub- 
ject is virtually certain to be side- 
tracked. 


Highway safety, highway con- 
struction and other matters of 
automotive concern will also be the 
subject of bills introduced during 
the session, but, with the solons 
anxious to reach adjournment as 
soon as possible, the total output 
of new laws this year is expected 
to be comparatively light. 


New Method Evolved 


PHILADELPHIA. —A new method 
of heat treating metals by electrical 
induction, which is said to make pos- 
sible the hardening of inside diameters 
of cylinders and other bores, has been 
developed by Budd Induction Heating, 
Inc., a new subsidiary of the Budd 
Wheel Co. 











+) #2 |Ford of Canada 


Starts Training 


For Servicemen 


VANCOUVER, B. C.—Under aus. 
pices of the Ford Motor Co. of 
Canada, Ltd., a training school for 
Ford dealer servicemen was re. 
cently launched at the Ford plant 
here. The special course in service 
and repair work was opened by H. 
R. Cottingham, branch manager. 


With the objective of maintain. 
ing highest standards of service to 
owners of Ford products, the com- 
pany is sponsoring these schools in 
its seven branches across Canada 
and at the main plant in Windsor, 
Ont. The schools are open to mem- 
bers of the service departments in 
dealerships, and it is expected that 
all dealer service men will be given 
the special service training. 


Greatest emphasis in the 1940 
service training is placed on the 
servicing of the mechanical fea- 
tures and improvements on the 
1940 Ford, Mercury and Lincoln- 
Zephyr cars. A part of the train- 
ing will cover the need of edu- 
cating owners on the proper serv- 
icing of their cars if the best per- 
formance results are to be ob- 
tained. This section of the course 
includes training in regular check- 
ups for owners and in the case of 
special equipment for the com- 
plete tune-up of motors. 


Price Cuts Hurt 
Tire Dealer Sales 


NEW YORK.—Sales volume of 
independent tire dealers has 
dropped sharply since manufac- 
turers announced price reductions, 
according to a survey announced 
here by the National Assn. of In- 
dependent Tire Dealers, Inc. 

Sixty-two percent of the inde- 
pendent dealers reporting said 
that they had been enjoying nor- 
mal or above-normal sales up to 
the time of the price reduction, but 
since that time a tendency among 
customers to delay purchases, in 
the hope of even lower quotations, 
had developed. 

A minority of the reporting deal- 
ers expressed the opinion that the 
sales decline might be due to the 
large sales volume during July, 
August and September. The price 
announcements failed to affect 32 
percent of the reporting members, 
3 percent stated that it had helped 
their volume, and an equal num- 
ber said they did not know as yet 
what the effect would be. 


Ruth A. Sand 


DETROIT.—Miss Ruth A. Sand, sec- 
retary to Richard H. Grant, vice- 
resident of General Motors Corp., 
ied Dec. 22 in Grace hospital here. 
Miss Sand had been an employe of 
GM for, 15 years and previously was 
re at E. I. du Pont in Wilming- 
on, Del. 


Spina Given Post 
UNION CITY, N. J.—Thomas Spina, 
formerly with National Union Radio 
Corp., has been elected treasurer of 
the Carlton Lamp Corp., in which he 
recently acquired an active interest. 


Used Car Index 

The average used car prices, 
taken from the weekly Used 
Car Selling Prices chart, shows 
the following: 


Oct. 
Nov. 
Dec. 


Jan. 
Feb. 


*Offering of higher priced 1938 
models lifts national average. 
Inclusion of 1939 models in 
place of 1936 cars boosts aver- 


ages. 
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Actual top and bottom prices on 1939, 1938 and 1937 used 
cars, as advertised in local newspapers of current week. d C £ i li P . : r 
, News; Chicago—Herald-American; Minneapolis—Trib 
sage indiade. Peerage rb "es Bah Use ar o ing rices une; New Orleans—Picayune, States; Tulsa—World; 
- 1 : “ ‘ * — ; es; Seattle—Times. 
_-Times, World Telegram; Philadelphia—Bulletin; Co- (As Advertised, Dec. 11-Dec. 17) Denver—Post; Los Angeles—Times 


lumbus—Dispatch; Indianapolis—Times, Star; Detroit— 











MAKE Boston N. Y. Phila, _Col’mbus_Ind’p'ls._ Detroit Chicago Minneap. N.Orl’ns Tulsa Denver LosAng. Seattle Nat. Av. 
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37 SS A SS SS 691- 606 
Chevrolet Master "39 a4 si a 645- 525| 605- 495| 625- 645 | 685- 495| 575- 635 | l | 685- 630| 695- 605| 825- 5695| 649- 636 
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Chrysler Royal ’39 | 859-745 | l | | 6 | Lage —— a - - | | 790-745 
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National Average, All Makes, Dec. 17—$616-$548 


ce National Average, All Makes, Dec. 10—$612-$541 
ar Selling Prices, as advertised in the classified section of metropolitan newspapers nationall 

7 ; y, are compiled exclusively by Automotive N: 

his is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market ons ten veut tamara 


Where no prices are quoted, no car of make and model was offered during the period covered. 


Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and San Francisco appeared on this page last week and will be published again next week 
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operated under the Sel- 
den patent. So to serve 
the industry as a whole 
and without discrim- 
ination, the SAE came 
into being. After six 





Show Big Rise in October 


Survey Shows 


WASHINGTON. — Motor vehick 


| speed limits are going up. That 


summarizes the trend of legislatioy 
on the subject of speed limits a; 
evidenced by action of state legis. 


Garage, Inc. 
Armory Garage, Inc., Cavanaugh 
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Chapie Lil—s AE and Its Activities years of two bodies Thee, ‘t te ha Chat Geteene in Ww 

Even before I matriculated into the automobile in- striving to do the same __| at least 15 states will have to ob. ae 
dustry on the pre-Chilton Motor Age in 1905, I knew work, the SAE finally | Serve new speed regulations during} ‘tate le 
there was such an association as the Society of Auto- took on the whole job po SO tation a eae eee) memnent 
mobile Engi Ith h i : : eos ae e limitations are more liberal}. pacer 

ungineers, although it was but a puling infant of avoiding duplication However, six of these 15 states} 
at the time. It still was in its didies, so to speak, be- of effort on the part of | provided for both prima facie andj 98%" st 
cause it was on Jan. 18, 1904, that the preliminary or- the manufacturers and __| fixed _ limits. indicatic 
ganization was effected. But I was to know it better thus disseminate find- | froma 35-mile an hour prings nent] hete, Po 
; ° : - r prima facie | 
over the years because two of my Motor Age associates ings in a truly demo- limit to a 60-mile prima facie limit} "@*8*", 
were to become presidents of the SAE, while my later- cratic fashion. for rural roads: there is @ 30-mile| 8 yea 
on publisher was one of the founders. David Beecroft, Out of all this came _ | limit for residence districts, and a] "6 tim 
now with Bendix Aviation, climbed the heights to the standardization which | Minnesota. on the other hand: rat} state le 
presidential chair in 1921, and William B. Stout, manu- eliminated many of the | vides for rural prima facie iimits| "8° 
facturer of the Scarab, America’s only engine-in-the- evils of production at of 60 miles per hour during the resend 
rear passenger car, aviation designer, etc., et al, who that time, resulting in | 44y and 50 at night. a ae 
wielded the gavel in 1935, came out of the editorial of- the standardization of | in effect in North Carolin, In that} Petus i 
fice of Motor Age. A third one from the same office, spark plug sizes, tire state the legislature kept the 45. Anoth 
Merrill C. Horine, now of Mack Truck, started learning sizes, wheel sizes and | mile an hour rural prima facie| 8s fea 
the language of the SAE at an early age, and in recent the like. All this made | limit but at the same time estab- iegislats 
years has been most active in working for the cause for simplified manufac- | Which ‘means simply that the me} vere # 
$ : ° ’ . * eae mo- 
particularly for the Metropolitan Section. turing and in addition, torist is permitted to drive over) Whe" 4 
; It wee Horace a Swetland, president of the Class over a" th ewe Ss aon 
ournal Co. of New York, which in 1909, bought Motor saved the car manu- | Oe Be eas | 
Age from N. H. Van Sicklen, thus becoming my em- on tale Gee suai’ wheas facturers millions of ale per hime fea sural spend alls | 
ployer, who was the inspiration force that made the time and money started the so- Ollars and car owners _| limit to 50 miles for ordinary high-| A ne 
Society of Automobile Engineers possible. Not an engi- ciety on its way. lots of worry in replac- ways and to 55 miles for double-| by obse 
neer himself, but a business man interested in the pub- a ing broken or worn-out _| lane roads on which each lane is aj which, 
lication of automobile trade papers who foresaw the parts and accessories with parts that fit. Sista "uation, Gee ‘samen a oa 
necessity for co-operation among the engineers in the The society did not get down to real business until compelled to throttle down either} believec 
motor car field and put his time and money back of the 1910. Previously the management had been on a part- | te @ 25 or 30-mile an hour limit. | and les 
I grant you it was E. T. Birdsall who assumed the son’s engineer, stepped into the presidency, things | its’ while Axed limits are set ul seeking 
initiative and sounded the clarion call that brought the started to hum. The society was financed by personal by 16 states and Minnesota andj corded 
engineering brains of loans and obtained Coker F. Clarkson for secretary, North Carolina have both. No gen-| toward 
the industry together who devoted all his time to conducting the affairs of | ¢@! Statewide speed limits have of majc 
the SAE. Clarkson had been with ° been adopted in Oklahoma, but the} tain. 

and made the SAE pos- arkson ha with the Mechanical Branch city officials are given the power] War 
sible. Birdsall, promi- of the ALAM and had been assistant general manager to fix municipal limits, and state} the ps 
a nent engineer himself, of the ALAM itself. Coffin himself believed in stand- executives can zone state highways} spendin 
acted upon the sugges- ardization and he proceeded to put his ideas into execu- | With Tespect to speeds. municit 
tion made by Horseless tion, the result being the standardization of lock wash- N. H. D oon CS bering 
Age in an editorial in ers, ——- ——e. — auton, are flanges, . i. Dealers Get | heen 

its issue of June 4 annular ba arings and writing iron and steel speci- : higher 

1902, advocating such fications and studying aluminum and copper alloys. Business Awards automo 
an organization. He Followed in 1911 an SAE expedition to Europe, many | _ MANCHESTER, N. H. (UTPS)) suaed 

sounded out his fellow of our engineers making the trip and being entertained | were presented to 31 automobile| duction 

engineers, interested by their fellow technical men on the other side. And in dealers from 14 New Hampshire] A gr 

several of them in the 1914 the British engineers returned the visit. communities and one in Maine, at oe t 

big idea, and the result By 1916 the scope of the association had been so rig gy Oe ees pecan aati 

was the organization broadened it was felt that the title of Society of Auto- Corp. at the Hotel Carpenter here} tures t 

meeting on Jan. 18, mobile Engineers was a sorta misnomer because there Nearly 400 dealers and salesmen} stances 

1904, when the project were so many other interests in the membership. It | attended the gathering, which wel ering t 

was away to a flying was proposed that the activities of the society embrace oe _~ a eeanaas caleamn "id and a 

start, with Birdsall, all engineers engaged in the development of apparatus | State Senator Erle Ingram, of Wis-} marke 

Swetland and A. H. using the internal combustion engine. Which led to the consin. aa sions, | 

Whiting, later to be- merger of the Society of Aeronautic Engineers and the mee seiving the ouele oe te 

come a prominent New Society of Tractor Engineers with the Society of Auto- ig Sales, Portsmouth: poe 

York dealer and now mobile Engineers, the taking over of engineering and Carll’s Garage, Hosmer Motor] Althc 

dead, recognized as the standardization activities represented by the National | Sales, Inc., Knight Motor Co. and} or “e 

godfathers of the in- Assn. of Engine and Boat Manufacturers and the | Murdock & Arthur, Inc. all of} were 

; 7 : ‘ 3 : ochester; Gonic Garage, Gonic;} of Flo 

fant. Riker, later presi- National Gas Engine Assn. This merging of interests Dewhirst Motor Sales and F. F.| New Y 

dent of Locomobile, brought about the present monicker of Society of | Wentworth & Sons, Dover; Carl-} West 

was the first president, Automotive Engineers. son’s Motor Sales and_ Ralph} situati 

with Birdsall secretary- a George Motor Co. of Concord:} change 

treasurer. But it was Eprror’s Note: This is the fifty-second instalment of Chris Clark’s Garage, Ambherst; Mac's increas 

‘ a Sinsabaugh’s memoirs. More about the SAE next week. Garage, Kittery, Me.; John Rob-| ——— 

oot tet) seeeery. | ee SSC ee, eel Ces 

, tha is nucleus ° ¢ ie , eeees : 

developed into a real |U.S, Automotive Exports | srs Motors .samue, viel] 

organization, with Garage, Candia; South Weare 


i i Bros. Motors, Leo A. Cavanaugh| wNpy 
who showed interest in | gpecial to Automotive News [figure of last year, the value of/ Inc. Fitch Motor Co. Hanover! senger 
the association, was WASHINGTON. — United States! shipments during the 10-month|} Hill Garage, Morse - Batchelder, brough 
named as first vice- automotive exports for October ag- | period ending Oct. 31 was but 3.4| Inc., Charles H. Morse Motor Co.| month 

i regated $20,067,040, an increase of | percent less than the total of $219,-| Stark Motors, Inc., L. E. Whitten, 
president. To the best | 8res gain 0 
: . 53 percent over the September fig- | 764,262 for the same period of the| Inc, Bridgeway Motors, New} 7 

f k led th P & 27 un 
of my knowledge, this ure of $13,114,575 and 9.5 percent | preceding year. Hampshire Auto Co. and State Mo-| able p 

is the only office in higher than total shipments of Oc-| Passenger car shipments for the | tors, all of Manchester. bile 
any organization out- tober, 1938, it is announced by the | month totaled 9,318 units, having a| Dinner guests included C. Gor-} nounce 
side of his own com-_ |U: S. bureau of foreign and do-| valuation of $5,842,470 compared |don Miner of Boston, district rep- The 
any that Henry Ford | ™estic commerce. with 4,374 units valued at $2,778,-| resentative of the National Auto| cent 
pony y | After practically two months of | 205 during September. Union of mobile Dealers’ Assn., and Harol ing Oc 
or + poly s th reduced activity, owing to the|South Africa, Canada, Argentina, = a. NADA director for lee 
e reali nee or tne change-over to new models, as-| Mexico and Australia were the ode Island. mercia 
Society of Automobile sembly line production gradually | leading importers of American pas- ee month 
Dagiectes was ce. | Recete Pd Soe’ SE | ae of Gots ter tome a(n ea ce tse | Se 

: ’ xports of trucks and buses ag- ire 

oe 7 = ht ing performance. gregated 8,635 units, valued at $4,- steers i month 
at, while the Mecnan- The steady and general im- | 661,029, compared with 3,310 units , & C— r 
ical Branch of the Assn. provement in foreign automotive | valued at $2,501,592 during the| Motor Car Co. (Plymouth-Dodge’ Octob 
of Licensed Automobile |trade as compared with 1938 is | preceding month. Chief purchasers | was gutted by fire Thursday = Reta 
M fact levident from the fact that while | of commercial units during the pe-|a large number of new and use¢} combi 
anuracturers was at the close of the first quarter of | riod were British India, Argentina, | cars were destroyed. — 4 the 11 
E. T. Birdsall, moving spirit patterned along the (the year the export total was 17|Brazil, Union of South Africa and| Russell Lentz, president, plead bercer 
same lines and aiming percent under the January-March | Philippine Islands. the loss at from $50,000 to $100,000.| in the 


in the organization of the Society. 
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War, Conservative Leanings, Fruehauf Then and Now... 
Few Sessions Are Factors 


By Bethune Jones 

Staff Correspondent 
NEW YORK.—In sharp contrast 
the serious threat of adverse 


8} state legislative action which has 


menaced the automotive industry 
in recent years, little cause for 
alarm is expected to emanate 
from state capitols in 1940. Many 
indications, as seen by observers 
here, point to a trend of beneficial 
rather than damaging action by 
state legislatures during the com- 
ing year. 

Optimistic forecasts of the 1940 
state legislative outlook are based 
largely upon experience of the 
current year, when several major 
threatening movements were halt- 
ed and favorable trends given im- 
petus in quite a few instances. 

Another reason why 1940 will be 
less feared by business interests as 
a whole is the fact that fewer 
legislatures are scheduled to con- 
yene than in the present year, 
when 44 state lawmills went into 
action. Many of these were bien- 
nial sessions, which will not be re- 
peated in 1940 unless given special 
calls. 

A new factor being considered 
by observers is the European war, 
which, if not halted, is expected 
to have a marked effect upon the 
behavior of state legislatures. It is 
believed sessions will be shorter 
and less dominated by politically- 
inspired action. With war news 
holding public interest, publicity- 
seeking politicians will be ac- 
corded less attention and a trend 
toward non-partisan consideration 
of major issues is regarded as cer- 
tain. 

War or near-war conditions in 
the past have tended to curb 
spending and bond issuance by 
municipalities, counties and states, 
leaving the national credit open to 
the federal government. If this 
tendency is repeated, the threat of 
higher state tax burdens upon the 
automotive industry will be de- 
creased and there will be corre- 
spondingly greater hope for re- 
ductions in present imposts. 

A growing unwillingness to con- 
tinue the practice of heaping state 
tax burdens upon the motorist was 
apparent in many state legisla- 
tures this year, despite some in- 
stances of action tending to in- 
crease automotive levies. Consid- 
ering the terrific pressure for new 
and additional revenues, which 
marked most current year ses- 
sions, the comparatively favorable 
1939 record is seen as embodying 
hope for future automotive tax re- 
duction progress. 

Although so-called “temporary” 
or “emergency” gasoline taxes 
were continued by 1939 legislatures 
of Florida, Minnesota, Nebraska, 
New York, Ohio, Pennsylvania and 
West Virginia, the gasoline tax 
situation as a whole remained little 
changed. A one-cent gasoline tax 
increase was enacted in North Da- 
Matra ee 


Car, Truck Sales 
In November Put 
At 302,906 Units 


NEW YORK.— November pas- 
Senger car retail sales of 257,336 
brought the total for the first 11 
months of this year to 2,449,423, a 
gain of 43 percent over the 1,715,- 
727 units sold during the compar- 
able portion of 1938, the Automo- 
bile Manufacturers Assn. an- 
nounces, 

The November total was 9 per- 
cent over the 236,584 cars sold dur- 
ing October. 

Meanwhile, retail sales of com- 
mercial vehicles during the first 11 
oe were up 36 percent over 
; € year before, totaling 478,625 
pared with 351,203 in the like 
ne a year ago. The November 

wh 45,570 was 11 percent above 

r. 


oon taill sales of all motor vehicles 
mbined amounted to 2,928,048 in 
= 11 months, an increase of 42 
oe Over the total of 2,066,930 

© comparable period last year. 


kota, but was ruled invalid by the 
state attorney general. In Idaho, a 
one-mill-per-gallon gasoline levy 
was adopted to provide funds for 
acquisition of toll bridges. Nevada 
imposed a five-cent diesel fuel tax, 
one cent higher than its gasoline 
tax . 


Twelve states defeated proposed 
gasoline tax increases. Proposals 
to make permanent the “tem- 
porary” gasoline taxes in Minne- 
sota and New York were rejected. 
New Mexico reduced its diesel 
fuel tax to five cents from 7% 
cents per gallon, a rate the same 
as its gasoline tax. Wyoming en- 
acted a reduction to one mill from 
two mills per ton-mile its fee on 
the unladen weight of all vehicles 
using diesel fuel. All attempts to 
impose new taxes on lubricating 
oil failed. Three state legislatures 
memorialized Congress to repeal 
the one-cent federal gasoline im- 
post. 

Registration and license fees 
were changed only in minor re- 
spects during the current year. 
Maine enacted a 5 percent increase 
on all fees over $2, and Maryland 
increased its certificate of title tax 
to 2 percent of value. Registration 
fee increases were increased in 
Nevada, on buses and trucks; Ten- 
nessee, on buses, and in Vermont, 
on heavy trucks. Carrier applica- 
tion fees were jumped in Nebraska 
from $5 to $7.50. On the other 
hand, fees on both automobiles and 
trucks were reported reduced in 
Idaho and Wyoming, and automo- 
bile fees lowered in Delaware. Fur- 
ther revisions were ordered in 
several states. 

No new retail sales taxes were 
enacted this year, despite heavy 
pressure for such levies in several 
state capitols. Existing sales taxes 
were extended in several states, 
however, and new use taxes were 
added in New Mexico, North Da- 
kota, South Dakota and North 
Carolina. 


Not a single state was added to 
the chain tax roster this year, a 
wave of 60 such tax proposals be- 
ing repulsed in 34 legislatures. 
Other current year action indica- 
tive of waning chain tax popu- 
larity included invalidation of such 
imposts in Pennsylvania and Ken- 
tucky, and also Representative 
Patman’s failure to obtain a con- 
gressional hearing on his punitive 
chain proposal. 

Despite continuance of highway 
fund diversion at an unwelcome 
level, 1939 action included several 
indications that the gradually 
spreading curb of this misuse of 
automotive taxes will make fur- 
ther gains next year. Attempts to 
divert highway funds were re- 
jected this year in Connecticut, 
North Dakota, Vermont and Wash- 
ington. Diversion in Maryland was 
eliminated. Proposals to increase 
diversion in Florida and Georgia 
failed. But the practice was con- 
tinued in several states, including 
Delaware, Nebraska, New York, 
New Jersey, Oregon and South 
Carolina. Pennsylvania also re- 
sorted to diversion, but with the 
provision the funds be returned. 

Most encouraging in the battle 
to curb highway fund diversion is 
the steady growth of the move- 
ment to ban the practice by state 
constitutional amendments. Legis- 
latures of five states—Idaho, Iowa, 
Nevada, South Dakota and Wis- 
consin—this year adopted resolu- 
tions leading to the adoption of 
such constitutional amendments. 
Similar amendments previously 
have been adopted by seven states 
—California, Colorado, Kansas, 
Michigan, Minnesota, Missouri and 
New Hampshire—and diversion is 
banned in some others by statute. 

Another spreading trend, which 
may be expected to carry into the 
1940 sessions, is the movement to- 


ward so-called “deferred registra- | 


tion,” advancing the registration 


date from the first of the year to, some of the other states, where 


a later time. Measures of this type , 


were enacted during the current 
year by seven states — Arkansas, 
Delaware, Pennsylvania, Rhode 
Island, Wisconsin, New Mexico 
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Trend to Beneficial Laws Seen in 1940 Legislatures 








MAIN PLANT of the Fruehauf Trailer Co., Detroit, which is celebrating its 25th birthday. It occupies over 25 acres 


of ground, has nearly half a million feet of manufacturing floor space. 





IN THIS SMALL blacksmith and wagon works, the founders of the Fruehauf 
Trailer Co. made their modest start 25 years ago. 


and Georgia. New York’s legisla- 
ture passed a similar measure by 
an overwhelming majority, but it 
was vetoed by Gov. Lehman. 
Twenty-four states now have de- 
ferred registration laws, and 16 
others allow a grace period beyond 
the once customary year-end ex- 
piration date. 

Bills directly affecting merchan- 
dising will undoubtedly again be 
issies in many state legislatures 
next year, as they have been in 
che past. But, with 1940 lawmills 
expected to follow a generally 
conservative trend, measures pro- 
posing radical disruptions of pres- 
ent .merchandising procedure are 
not regarded as serious threats. As 
an outgrowth of the European 
war, action may be taken in both 
state capitols and at Washington 
to curb profiteering in the sale of 
food, clothing and other vital ne- 
cessities vulnerable to the profi- 
teering evil. No probability of 
drastic legislative interference 
with the sale of automobiles and 
similar products is seen, however, 
particularly in view of the fact 
that the war situation makes con- 
tinued gains by the durable goods 
industries more important than 
ever to our national economy. 

Used cars probably will be the 
subject of most merchandising 
measures of automotive interest 
coming before the 1940 state legis- 
latures. A movement to enact uni- 
form legislation curbing resale of 
stolen vehicles made progress in 
several states this year, with more 
expected to follow suit next year. 
Increasing attention also is ex- 
pected to be accorded the prob- 
lem of protecting used car pur- 
chasers on a broader scale. Results 
of the 1939 New York state law, 
requiring issuance of a certificate 
of fitness in used car sales, will be 
watched closely by other states and 
similar measures are likely to 
make their appearance in coming 
legislatures. Bills pertaining di- 
rectly to new car merchandising, 
such as dealer licensing bills, are 
not expected to be issues on a wide 
scale in 1940. 

Bills designed to curb price 
competition by banning sales be- 
low cost found their way into 25 
state legislatures this year; were 
passed by 14, but subsequently ve- 
toed in three instances—New York, 
Nebraska and Pennsylvania. In 


favorable action was taken, the 
measures were to strengthen or 
extend previously effective acts of 
the same type. Although sought 
principally by independent grocers 


and druggists, in an attempt to 
curb “loss leader’ competition 
from chain stores, these laws, now 
on the statute books of many 
states, are so drafted in most in- 
stances as to affect virtually every 
merchandising industry. Full en- 
forcement, it has been pointed out, 
would be a disrupting factor in the 
resale of used car trade-ins and 
also would affect parts sales. 
Legislative controversy over the 
measures is expected to reappear 
in 1940. 


Fair trade bills, authorizing 
minimum price contracts between 
manufacturer and retailer, will not 
be an issue on a wide scale next 
year unless a strong repeal move- 
ment should develop. Unsuccessful 
efforts to enact such measures 
were made this year in Delaware 
Missouri, Vermont and _ Texas. 
Legislature of the latter state 
passed such a bill, but it was ve- 
toed by Gov. O’Connor. Fair trade 
statutes remain operative in the 
other 44 states, however, although 
unsuccessful repeal attempts were 
made in some this year. A fair 
trade measure to cover the District 
of Columbia has been passed by 
the House and may be acted upon 
by the Senate next year. 

Labor legislation took a sharply 
conservative trend during’ the 
heavy wave of 1939 state sessions 
and there are no apparent present 
indications of a reversal of this 
sentiment during the coming year. 
The 1939 conservative trend was 
climaxed when Pennsylvania’s leg- 
islature drastically revised that 
state’s “Little Wagner Act” to out- 
law sitdown strikes and to increase 
the rights of employers. Earlier in 
the year Minnesota and Wisconsin 
revised their labor statutes to af- 
ford protection and equal benefits 
to employers as well as employes. 
Similar steps were taken in other 
states. 

Although flooding 1939 legisla- 
tures with the blessing of the New 
Deal’s labor department in Wash- 
ington, proposed state wage-hour 
bills were stymied on a wholesale 
basis by committee burials and 
floor vote defeats. Efforts to revise 
unemployment compensation laws 
in a manner favorable to employ- 
ers made progress in_ several 
states. 

An effective barrier against any 
attempt to revive the mandatory 
trademark issue in next year’s 
state legislatures will be the re- 
cently announced attitude of the 
National Assn. of Secretaries of 
State of the United States, which 

(Continued on Page 14, Col. 8) 


e@ 





January Marks 
25th Birthday 


For Fruehauf 


DETROIT.—January marks the 
twenty-fifth anniversary of the 
Fruehauf Trailer Co. In connec- 
tion with the company’s annual 
sales convention here, Jan. 3-6, 
members of the field organization 
will gather to learn the plans and 
objectives of Fruehauf for 1940, as 
well as to commemorate the suc- 
cessful quarter century in business 
of this concern. 

August C. Fruehauf, founder of 
the Fruehauf Trailer Co., was for 
many years a successful carriage 
and wagon maker in Detroit. Long 
before the manufacture of trailers 
was started, increased business 
necessitated expansion; first, re- 
moval to a larger building, then an 
addition in 1912 and still another 
in 1915 when trailer production was 
started. 

In 1914, when the biggest com- 
petitor of the motor truck was the 
horse-drawn vehicle, Harvey Frue- 
hauf, a son who had already be- 
come active in his father’s busi- 
ness, seized upon the idea of com- 
bining the advantages of both the 
old and new forms of transporta- 
tion. This was the beginning of the 
present Fruehauf Trailer Co., 
formed a year later. 

Harvey C. Fruehauf is now presi- 
dent of the company, Roy A. Frue- 
hauf is vice-president in charge of 
sales and Vice-President Harry 
Fruehauf heads the manufactur- 
ing organization. 

More than 300 members of the 
Fruehauf sales and distributing or- 
ganization are expected to attend 
the sales convention this week. 
Many of those who will be present 
have been with the company since 
it began in 1915. 


decane ts Maa 
Dallas Dealers 


DALLAS.—The Dallas Automo- 
tive Trades Assn. has elected King 
H. Duggan (Ford) as president, 
succeeding Harry Bogue (Buick). 
Other officers elected are C. M. 
Johnson (Chevrolet), vice-presi- 
dent; H. W. Schoellkopf (automo- 
tive supplies) treasurer. 

Following members of the board 
of directors were elected: X. R. 
Gill (Studebaker); Clifton Den- 
nard (Chrysler); and E. B. Mohr, 
(Chevrolet). Holdover members of 
the board are: T. E. English 


(Dodge); C. M. Johnson (Chev- 
rolet) ; J. M. Egan (automotive 
supplies) and Jno. E. Morriss 


(Chevrolet). Bogue, retiring presi- 
dent, will automatically become a 
member of the board of directors. 


Ga. City Slashes Tax 


On Its Chain Stores 
COLUMBUS, Ga.—Following a 
decision by the Georgia supreme 
court that its chain store tax levy 
ranging from $50 to $1,200 was un- 
constitutional, the city of Colum- 
bus has adopted a new ordinance, 
effective Jan. 1, taxing local stores 
from $25 to $400, the amount being 
based upon the number of units 
in the national chain. 








May Expand Plant 
TROY, N. Y¥.—Ross Valve Co. has 
purchased a large plot of land in the 
rear of its plant here which, accord- 
ing to reports, will be used for ex- 
pansion of the factory. 
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ber Manufacturers Assn., Inc. 


“The industry has employed more 
men than in 1938; they have had 
practically full time employment 
throughout the year at wages 
about 20 percent above the average 
for all industries, so that total pay- 
rolls in the rubber industry have 
increased about 24 percent over 
last year. All divisions of the in- 


dustry participated in this advance, 


although the rate of increase was 


not uniform. 


“Tire sales in 1939 will total about 
56,000,000 units, compared with 43,- 
000,000 last year. This will be the 
largest volume the industry has 
had in 10 years. Sales to automo- 


bile manufacturers for original 


equipment rose from 11,500,000 in 


1938 to about 17,200,000 in 1939 be- 
cause of the increased production 
t of new cars, 
sales jumped from 30,500,000 in 


1938 to approximately 38,000,000 in 
1939, the highest figure for eight 


years. Export sales remained at 
about 1,000,000 units. 

“The large growth in replace- 
ment business was caused by the 
fact that most of the cars made in 
1936 and 1937, big years in auto- 
mobile production, were due for 
tire renewals in 1939, and by the 
more widespread realization on the 
part of the motoring public that 
running on smooth or worn tires is 
dangerous, is a source of incon- 
venience because of frequent tire 
troubles, and is false economy. 

“The sharp upturn in general 
business conditions in the latter 
part of the year brought a great 
many trucks back into operation 
and caused those already on the 
road to increase their activity. This 
movement produced a spurt in 
sales of truck tires, which loom 
large in dollar volume because 
their unit value is higher than that 
; of passenger car tires. 

t “Use of pneumatic tires on trac- 
tors and other farm implements 
; has continued to grow apace. Over 
80 percent of all new farm tractors 
roll on rubber, and a larger and 
1 larger proportion of other farm 


me 7 
Sullivan Resigns 
* = 
| Position at S-W 
CHICAGO.—T. T. Sullivan, sec- 
retary and treasurer and vice-pres- 
ident of the Stewart-Warner Corp., 
has tendered his resignation to the 
board of directors as secretary and 
treasurer, according to James S. 
Knowlson, board chairman and 
president. 

Tll health and a desire to devote 
more time to other interests were 
the reasons given for the resigna- 
tion. Sullivan, who has been with 
Stewart-Warner for the past 28 
years, will continue in his present 
capacity as a vice-president and 
director. E. H. Farrell, present 
Stewart-Warner controller, was 
elected treasurer and Lynn A. Wil- 
liams jr., assistant secretary for 
the last several years, was elected 

secretary. 
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°39 Tire Industry 


Tire Sales to Hit 56,000,000, | 
Highest in Last Ten Years 


NEW YORK.—The rubber manu- 
facturing industry operated at a 
rate about 30 percent higher in 1939 
than in the preceding year, accord- 
ing to A. L. Viles, president, Rub- 


while replacement 


Sidwor, president, in the form of bo- 
nuses. 
on the productivity of the employe and 
the number of years with the com- 
pany. 


implements, such as plows, wagons, 
combines, manure spreaders, wheel- 
barrows, is being turned out on 
pneumatic tires. A movement is on 
foot among manufacturers of trac- 
tors, implements and tires to sim- 
plify and standardize the wheel 
sizes, so as to lower costs, and add 
to the convenience of the farmers 
who use the tires. 


“Improvement in general busi- 
ness conditions also brought added 
stimulus to manufacturers of me- 
chanical or industrial rubber goods. 
It is estimated that 1939 sales of 
that division of the rubber in- 
dustry will show an increase of at 
least 35 percent over 1938 but that 
they will not reach the 1937 level 
which was about 50 percent higher 
than 1938. 


“Use of the new type of rubber 
upholstery material has continued 
to grow rapidly. It is commonly 
known in the industry as the 
foamed latex type of sponge rub- 
ber. It was already in general use 
for mattresses and seats in railway 
cars and airplanes, for theatre and 
bus seats. This year many of the 
new automobile models have 
adopted as regular equipment for 
seats a surface layer of this rub- 
ber upholstery material, which is 
laid over the metal springs. In 
time, the entire seats and their 
backs will probably be made of 
rubber. 


“Profits for the industry will be 
somewhat higher than for 1938, ac- 
cording to the information now 
available, but it should be re- 
membered that the rate of profit 
in the rubber industry has never 
been high, net profit averaging 4.9 
percent on net worth in 1938, and 
2.6 percent for the past 11 years. 
The factors which were mainly re- 
sponsible for whatever profit the 
industry has made this year were 
increased volume of business, rela- 
tive freedom from labor troubles 
and stability in raw material prices 
until the outbreak of war. Imme- 
diately after the declaration of war 
the price of crude rubber rose 
sharply, but the price soon dropped 
back to a level 20 to 25 percent 
above the pre-war price, a good 


Co. for shipment to the company’s fa 


parent package wrapping material. 


at its annual convention this sum- 
mer unanimously adopted a reso- 
lution opposing such measures. A 
threatened epidemic of disruptive 
mandatory trademark: legislation 
was averted this year, when such 
a bill was defeated in Nevada. It 
was the fifth year that unsuccess- 
ful efforts have been made to 
initiate a wave of such laws 
which, in the opinion of manufac- 
turing and advertising circles, 
would result in endless litigation 
and trademark piracy as well as 
increased costs. 

State legislatures next year are 
expected to continue their policy 
of moving slowly in consideration 
of compulsory automobile liability 
insurance. Compulsory insurance 
bills, modeled after the Massa- 
chusetts act, were introduced this 
year in a dozen states, but none 
was passed. Ten states considered 
but rejected bills patterned after 
the New York legislative com- 
mittee’s recommendation to es- 
tablish a special fund to pay 
limited benefits to persons injured 
by uninsured motorists. On the 
other hand, four states— Idaho, 
Kansas, North Dakota and Wash- 
ington—enacted financial responsi- 


part of the increase representing | bility laws, bringing to 33 the 
higher cost of freight and insur-| number of states with such 
ance. statutes. 


“Although the cost of crude rub- 
ber and cotton fabrics, our most 
important raw materials, has ad- 
vanced appreciably since war be- 
gan, there has been no general in- 
crease in the prices of finished 
goods. There have been adjust- 
ments upward in some products 
where increases in cost were so 
great that they could not possibly 
be absorbed, but this has not been 
general throughout the industry, 
and the list price of tires has been 
reduced by most companies since 
the war began. Some price adjust- 
ments may be necessary later if 
the industry is to show any profits 
at all on 1940 operations.” 


Expected to be a factor in the 
1940 sessions is the _ recently 
adopted program of the American 
Assn. of Motor Vehicle Admin- 
istrators, calling upon all states to 
put into effect uniform minimum 
requirements in mechanical in- 
spection of motor vehicles and to 
adopt minimum standards of li- 
censing drivers. A*'manual to assist 
state and municipal governments 
in devising such legislation is be- 
ing made available. 


No definite trend relative to 
compulsory inspection was _ indi- 
cated during the current year, with 
legislatures taking divergent views 
of the issue. Inspection laws were 
repealed in Arkansas and Ne- 
braska; Oregon voted an inspec- 
tion act, and such bills were re- 
jected by the legislatures of Cali- 
fornia, Nevada, New York, Rhode 
Island and Wisconsin. A bill pro- 
viding state-operated inspection 
stations was vetoed in Maryland. 
On the other hand, West Virginia 
enacted a periodic inspection law; 
Maine and Vermont strengthened 
inspection requirements; South 
Carolina placed private automo- 
biles under its inspection statute, 
and several legislatures made it 
plain that their rejection of biils 
proposing state-operated inspection 
systems was based principally on 
economy reasons. 


Next year’s state legislatures 
will undoubtedly be flooded with 
bills designed to promote traffic 
safety by changing speed limits 
and other operating regulations. 
Action during the current year in- 
dicates a trend toward increased 
fixed speed limits, and also toward 
lower night than day speed limits. 
Georgia raised its maximum from 
40 to 45 miles per hour; Nebraska 
from 50 to 60 miles an hour, and 
New Jersey provided for an in- 


Bonuses Are Given 
INDIANAPOLIS.—Employes of the 
Coburn Chevrolet, Inc., here re- 
ceived Christmas presents from Harry 


ount of the bonus depended 





AUTOMOTIVE NEWS, JANUARY 1, 1940 


Operations 30 Percent Above ’38 














FIRST SHIPMENT of rubber latex from the Far East being loaded into spe- 
cial tank cars at the Baltimore dock warehouse of the Goodyear Tire & Rubber 


ctories at Akron, where it will be made 


into Airfoam, cellular cushioning and upholstering material and Pliofilm, trans- 





Trend to Beneficial Laws 
Seen in 1940 Legislatures 


(Continued from Page 13) 


crease from 40 to 45 miles an hour 
in open highway areas to be desig- 
nated by the state motor vehicle 
commissioner. 

Maine replaced its 35-mile prima 
facie law with a 45-mile maximum, 
and Minnesota increased its prima 
facie limit to 50 miles an hour. 
Arkansas and Montana have set 
maximum limits of 60 and 55 miles 
an hour, respectively. Pennsyl- 
vania’s earlier action in estab- 
lishing a 50-mile limit is credited 
with having incited the trend 
toward higher limits. Efforts to 
curb the drunken driver evil and 
other measures pertaining to safe- 
ty will again be issues next year. 


State legislatures during the cur- 
rent year showed no inclination to 
extend the artificial system of in- 
terstate trade barriers, which has 
cropped up in recent years to 
plague commercial motor vehicle 
operators, and some progress to- 
ward reduction of the evil was 
made. Oklahoma repealed its port- 
of-entry law, and New Mexico 
modified a similar statute. Un- 
successful efforts to repeal such 
measures were made in New 
Mexico and Kansas. Proposals for 
new measures of this type were de- 
feated in Arkansas and Nevada. 
New reciprocity laws were ap- 
proved in Idaho, Iowa, Maine, 
Montana, Nevada, New Mexico, 
North Dakota and Oklahoma, 
while reciprocity law  repealers 
were killed in Vermont, Nevada 
and Michigan. 


With interstate trade barriers 
now being condemned by the fed- 
eral government, the Council of 
State Government, and business 
and agricultural interests, further 
progress toward their elimination 
is expected next year. 


What course will be followed by 
other legislation directly affecting 
motor truck operation is, of course, 
a matter of considerable conjec- 
ture, although observers point to 
several significant instances in 
which motor carriers more than 
held their own during the current 
year in the face of a barrage of 
adverse proposals. Sizes and weight 
limitations were liberalized this 
year in several states, including 
Idaho, Maine, Missouri, Nebraska, 
New Hampshire, Oregon, Ten- 
nessee and Vermont. 


Legislators this year were cool 
to proposals seeking to bar trucks 
from highways on Sundays and 
holidays, despite the fact that such 
bills were introduced in 16 states. 
There is little doubt, however, that 
numerous unfavorable truck bills 
will again make their appearance 
next year to menace motor car- 
riers. 


Hold Annual Party 


ST. LOUIS.—The fifth annual Christ- 
mas party of the Service and Parts 
Managers’ Bureau of the Greater St. 
Louis Automotive Assn. was held in 
the Regency Room of Hotel Chase 
with 155 in attendance. The meeting 
was opened by the president of the 
bureau, C. H. Gray of the Grebe Mo- 
tor Co. He introduced William J. Ras- 
mussen, president of the Automotive 
Assn. A Wood, of the L. M. 
| Stewart, Inc., was general chairman 
of the Christmas party. 
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N. Y. City Dealers 
See High Sales 
Volume in 194 


NEW YORK.—Optimism is run. 
ning high among automobile dea). 
ers in the New York metropolitan 
area, with sales reported to hav 
far exceeded expectations in re. 
cent weeks, particularly high sale; 
volumes having been reached i 
suburban districts. A favorable ip. 
ventory situation, together with 
other encouraging factors, are cited 
as pointing to a prosperous 1940, 

Commenting upon the decidedly 
bright outlook, E. P. Mauder, presi. 
dent of the Automobile Merchants 
Assn., announced: 

“In the midst of this new-car 
buying wave the used-car market 
sales are higher than at this time 
last year, resulting in favorable 
used car inventory. 


“Several interesting developments 
have made their appearance as an 
aftermath of the national automo. 
bile show here and the introduc. 
tion of the 1940 models. First and 
foremost of these is the fact that 
production and sales have out- 
stripped even the most optimistic 
predictions which were made at 
that time. This has been a par- 
ticularly noteworthy feature of the 
fall selling season, in view of the 
fact that one of the largest manu- 
facturers was out of production for 
approximately eight weeks, due to 
strike in the plants. 

“Another development has been 
the remarkable increase in sales 
of medium-priced cars, which 
would seem to infer that a higher 
income class is entering the auto- 
mobile market in greater numbers. 
These encouraging signs indicate 
that the European war has failed 
to have the direful effects on 
American industry which was 
feared some months ago.” 


Share in Bonuses 


Pee rene truck drivers 
of the Geo. F. Alger Co. and Kirk 
Transportation Co., motor freight 
carriers with main headquarters in 
Detroit, shared in a _ pre-Christmas 
distribution of $2,000 as a reward for 
perfect safety records during 1939, ac- 
cording to F. Alger, president 
of both companies. 
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GENERAL MOTORS BLDG. 
FISHER BLOG. 
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ABINGTON 


B E NEAR YOUR 
“CALLS” IN DETROIT 


Stop at the Abington, De- 
troit’s finest “uptown” ho- 
tel. Only five short blocks 
from General Motors, 
Fisher and New Center 
Buildings. Three miles 
closer to Dodge, Chrysler 
(H.P.) and Packard plants. 
Complete service. Dining 
Room. Free parking. 
Cabs. Bus service at both 
ends of block. Large 
rooms with bath from 
$3.00. Monthly rates from 
$60.00. 


ABINGTON 


Wuuam J. Bayer, Pres. and Mgr. 
700 SEWARD AVE. (Nr. 2nd Blvd.) 
DETROIT 
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ia Charlie Blades. 
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* * 

WITH BERT PIERCE of the 
New York Herald-Tribune I had 
ridden to Lansing in the afternoon 
in one of the new Oldsmobile 
clutchless cars, better known per- 
haps, as the Hydra-Matic drive 
model, the first real chance I had 
nad to try it out. Naturally we 
rode the back seat. McCuen not 
only greeted us on our arrival but 
after the dinner he God-speeded 
me as I left for the train to Chi- 
cago, suggesting I take another 
ride in the Hydra-Matic job after 
I get to the west coast. 

* * * 

WITH ME Saturday night on 
one of the flagships in Cyrus Row- 
lett Smith’s fleet will be Jim 
Schiller, whom Oldsmobile brought 
from Los Angeles for the Blades 
pirthday party. Jim is to drive in 
the Gilmore- Yosemite economy 
run. We're due to arrive in Los 
Angeles Sunday morning and for 
the next four days I will be 
quartered at the Ambassador. 


Gilmore-Yosemite 
Economy Run Set 
For Start Jan. 4 


LOS ANGELES.— Entries have 
closed for the annual Gilmore- 
Yosemite economy run which will 
be contested Thursday, Jan. 4 and 
which is sponsored by Los Ange- 
les motor car dealers and the 
Yosemite Park & Curry Co. Prac- 
tically every make of car on the 
1940 market has been nominated. 
The contest starts Jan. 4 from the 
Gilmore stadium and the finish will 
be at Yosemite. The distance is 
approximately 306.5 miles and the 
time allowance 10% hours. Art 
Pillsbury will again represent the 
contest board of the American 
Automobile Assn. and the co- 
referees will be Chris Sinsabaugh, 
editor of Automotive News and 
Edgar Apperson, one of the in- 
dustrys pioneer manufacturers 
and who built the Apperson cars. 


Ill. Registrations 
At 11-Month Peak 


CHICAGO.—A new 11 months’ 
peak in total passenger car and 
truck registrations was set this 
year in Illinois, the state automo- 
bile department reports. 

The total through Nov. 30 was 
1,626,019 passenger cars as com- 
pared with last year’s previous 
high of 1,567,316, and 232,752 trucks 
as against 222,447. The grand total 
= both cars and trucks was 1,858,- 








Fruehauf Will Add 


Stainless Steel Line 
DETROIT—Fruehauf Trailer 
Co. will soon place on the market 
& new deluxe line of stainless steel 
commercial trailers. According to 
President Harvey C. Fruehauf, this 
announcement is the result of ar- 
rfangements just completed with 
the Edward G. Budd Co. of Phila- 
delphia, whose shot-welding process 
been responsible for the devel- 
opment of stainless steel stream- 
railway coaches as well as 

new type of trailer body. 
e@ new Fruehauf-Budd sstain- 
: steel commercial trailers will 
eature the improved 1940 frame- 
Th type Fruehauf chassis. 
t ey will be designed specifically 
rd use in the field where an ex- 
mely high ratio of payload to 
ee weight is required. A re- 
—s in hauling costs is achieved 
their use, according to Frue- 
uf and Budd officials. They state 
rd the average trailer, to haul a 
t. n load, will weigh from 7,000 
pe Pounds, while the stainless 
unit will weigh only approxi- 

5,500 pounds. 


Nelson Firm Moves 


STOUGHTON al 
fo. ; heade 4 by oe ptelson Muffler 


- Nelson, is mov- 
Mad her, MY Plane Facey in 








(Continued from Page 1) 


also earned his early bread| After Yosemite I go on to San 
the sweat of his brow just as/|Francisco for a week there, head- 


quartering at the Fairmont and 


getting reacquainted with old 
friends like Tom Ray, Monk 
Saunders, Harry Elliott, Fred 


Pabst, Bill Hughson, Leon Pink- 
son, Tod Bates, Glen Stater and 
Pete Steenstrup. I’m to have a 
Pontiac Torpedo Eight and driver 
while I am on the west coast, 
which should add distinction to the 
trip. I'll try not to look too much 


like a millionaire. After San Fran- | y 


cisco I’m going back to Los Ange- 
les and the Ambassador for several 
more days before returning to De- 
troit. 

* * * 


IN A WAY I regret having to 
be away from Detroit for so long 
a time because I am_ going 
to miss General Motors’ “March 
of Men and Motors” on Jan. 11 
when the building of the 25,000,- 
000th General Motors car will be 
celebrated with Bill Knudsen in 
charge of the affair. Here again 
GM will pay homage to those 
faithful workmen who have been 
building GM cars for 25 years and 
more. In addition GM will honor 
men like W. C. Durant, R. E. Olds, 
Charles B. King, Charles W. Nash, 
George E. Daniels and _ several 
others who have been pioneer 
manufacturers, I understand. 

+ oe * 

AS I GRABBED my bags to 
start on the big trek, the follow- 
ing letter came in from an “assis- 
tant sales manager”: 


“Dear Chris: A little guy named 
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O’Meara played a swell game of 
football for Notre Dame this fall. 
“Don’t remember him? He didn’t 
make All-American. In fact, he 
wasn’t even a first string quarter- 
back. But he had a habit of scor- 
ing when they finally called him 
in—and those scores usually were 
sufficient to win the game. 

“And what, Chris, does all this 
about a third-string quarterback 
have to do with you? 

“Only this: 

“Tve been reading your column 
ever since I knew the difference 
between a commutator and a com- 
muter. I’ve admired your single- 
handed job as one that nobody but 
yourself, the old Father Abraham 
of the industry’s Bible, could keep 












p. 
“But there’s one little thing that 
keeps on bothering me—like a 
mosquito on a hot summer night. 
You build your weekly column on 
brass hats exclusively—instead of 
leaving them at the top, and throw- 
ing in a few third-string football 
helmets to fill up. 

“I like to hear about doings of 
the big shots in the sales depart- 
ments, particularly when its some- 
thing complimentary to one of my 
bosses. But I wish that once in 
awhile—just once in awhile—you’d 
put in something about the second 
and third-string teams—the boys 
that warm the bench when the 
fireworks go off and the bands 
play—but the boys they have to 
call in when the going gets tough. 
The boys that sometimes win the 
game—the ones with “assistant” in 
front of their sales titles—or “pro- 
motion” or “service” after them. 

“They know how to hit the line. 
Do they get a break this season, 
Coach?” 

A thought there, the conductor 
feels, and it’s a New Year’s reso- 
lution with him. 





Gilmore-Yosemite Economy Run Entries 





D Price Auto. & High Hydra- 
1 MAKE OF CAR F.0.B. Over- Fluid Comp. matic Total 
Vv Factory drive Clutch Head Drive Price 
: (Under $700) 
Pe eee i & t sr ee $ 680 
($701 to $850) 
8 le eee nn hoes “teen ima. Secer 707 
Se, Pe I oo cc occnes ME Gibeh aches: peuen Sesl 748 
6 Cyl. Chevrolet “Master 85”. 740 ..... ..... 10... 0.0... 740 
6 Cyl. Plymouth “Roadking”. 740 ..... ..... ..... 2... 740 
6 Cyl. Studebaker “Champion” 740 eee ree 785 
6 Cyl. Hudson Traveler ‘‘40”.. 772 a = ae eee 838 
($851 to $950) 
C 6Cyl. Dodge “D-17”........ ME Sect AnUCc. Sesee maken 855 
ee 876 
6 Cyl. Dodge “D-14”........ MME, Sscee ices aisienl eu 905 
6 Cyl. Nash-Lafayette........ 875 era ae 930 
6 Cyl. Pontiac DeLuxe....... a i ee ee eee 932 
6 Cyl. Hudson Super Six “41” 870 55 Be sccm | asa 945 
($951 to $1000) 
ee = ee $ 66 965 
8 Cyl. Pontiac DeLuxe....... Ae. ake axiereueenen 970 
8 Cyl. Mercury.............. PC Cee aitde, wetuer e 987 
oe ee EE a er meee ree 996 
6 Cyl. DeSoto DeLuxe “‘S-7”.. 945 yee 999 
($1001 to $1050) 
E 6 Cyl. Chrysler Royal........ Pe Sie xiv. B.S 1003 
6 Cyl. Studebaker Commander 965 ee hoc Me esas 1022 
8 Cyl. Hudson “44”.......... 952 ee te, eee 1027 
6 Cyl. Oldsmobile “70”....... 9638 ..... ..... ..... 66 1029 
6 Cyl. Nash Ambassador..... 985 Me. sicbiwiave* Sacer: Seen 1040 
6 Cyl. Packard “110”........ 975 ae 1042 
($1051 to $1200) 
F 6Cyl. Graham “Special’’..... 993 a -wkcke -aicat? setae 1053 
me Orr, Pome “norpeeo.... MTB 2. ccc ba eee scene 1072 
6 Cyl. Chrysler “Windsor”’.... 1025 ere Berra 1087 
6 Cyl. Graham “Hollywood’”’.. 895 60 Supercharger 150 1105 
6 Cyl. Hupmobile “Skylark’’.. 895 60 Supercharger 150 1105 
EI BE UE ono a oe canes SE atcha sudan eae Re ee 1109 
8 Cyl. Studebaker ‘“‘President’”’ 1095 WP eeuss “eke See 1144 
8 Cyl. Chrysler “Traveler”... 1180 ........... sha 1188 
6 Cyl. Graham “DeLuxe 
Ee: | I: 1190 
8 Cyl. Oldsmobile “90”....... LI8L 20... eee. 66 1197 
($1201 to $1400) 
ee | ee 1211 
8 Cyl. Packard “120”........ 1146 ea eee 1213 
8 Cyl. Nash “Ambassador”... 1195 Qos: Wants: etoat 1250 
6 Cyl. Hudson Country Club.. 1230 55 OO cidiclc betas 1305 
8 Cyl. LaSalle “50”.......... DE, katt «alte aGened ‘wetees 1320 
8 Cyl. Buick Roadmaster “70” 1359 ..... ..... 0 ..... 00 00... 1359 
8 Cyl. Chrysler “New Yorker” 1260 54 38 De vada 1360 
($1401 to $1600) 
H 8 Cyl. Hudson Country Club.. 1330 55 OF isis 1405 
8 Cyl. Chrysler “Saratoga”... 1375 4 —ti«<CH‘;:SC~=‘;«‘CKBK=—i«iw«éw«wé#«w#wz 1475 
12 Cyl. Lincoln “Zephyr”...... 1434 ..... 2Speed Rear Axle 85 1529 
($1601 and Up) 
1 8 Cyl. Packard “Super 160”. . 1632 | SBS ee See 1699 
fb § eee 1727 1727 
8 Cyl. Cadillac “62”......... 1745 1745 
Pree ee Ksh%s 2096 
8 Cyl. Chrysler Crown Imperial 2245 ..... 2245 
8 Cyl. Cadillac “72”......... ME <oaiie sacs Pease 2670 
8 Cyl. Packard Custom Super8 2395 ..... ..... 20... 00... 2395 
Wall TMB Soi bac case eats | i re 4905 
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JOHN L. COLLYER, new a, of the B. F. Goodrich Co., was born in 


Chelsea-on-Hudson, N. Y., an 
ical engineer. Prominentl 


England, to accept the presidency of t 


ua’ 
with the rubber industr 


abroad, he resigned as joint ee ee, faa 


f Cc ll in 1917 as a mechan- 
ted from Cornell in oa one 
ubber Co., Ltd., 


Chicago Buyers Import 3.27 
Of Cars Purchased in Nov. 


Special to Automotive News 

CHICAGO.—Dealers outside of 
Illinois sold 80 new cars and those 
in Illinois, outside of Cook County, 
sold 142 to Cook County residents 
du: November, a report just is- 
sued the Chicago Automobile 
Trade n. discloses. 

The total of 222 “importations” 
amounted to 8.2 per cent of the 


number of new 1940 models regis- 
Studebaker Adds 
3 Specialists For 
National Accounts 


SOUTH BEND.—Appointment of 
three special representatives to the 
national accounts division ‘of the 
Studebaker Corp. is announced by 
Geo. D. Keller, vice-president in 
charge of sales. The men, George 
E. Engelmann, John J. Wrenn and 
George E. Hammel, will work un- 
der the direction of C. H. Wond- 
ries, director of the national ac- 
counts division. 


Engelmann began his automotive 
career with Chevrolet in 1928 and 


became a contact man for fleet] n, 


accounts for the Chrysler Corp. in 
1932, then in 1935 he became a 
field inspector for the United 
States government, inspecting 
automotive and heavy equipment. 
He remained with the federal gov- 
ernment until his appointment at 
Studebaker. Engelmann will make 
his headquarters in Washington. 


Wrenn has a sales and mechan- 
ical background that goes back to 
1922 when he worked for the Penn- 
sylvania Railroad, and extends 
through to 1927 when he became 
an assistant engineer for Autocar 
Co., which position he held for 
seven years. He left there to be- 
come a sales engineer for the Auto- 
car Sales and Service Co. in New 
York. He will work out of the New 
York office of Studebaker. 


George E. Hammel comes to 
Studebaker after having national 
account experience with the Fleet 
Sales division of General Motors 
Sales Corp. and the Autocar Sales 
and Service Co. He has a record 
of fleet sales in passenger cars and 
trucks with Chevrolet and also has 
been part owner of two automotive 
dealerships. 


Buffalo Nov. Car Sales 
Top October and 1938 


BUFFALO, N. Y.—New car reg- 
istrations in Erie County during 
November totaled 1,982, a gain of 5 
percent over October’s 1,888 and of 
13 percent over the 1,750 total for 
November, 1938. 

For the first 11 months of 1939, 
the total of new car registrations 
was 21,153, an increase of 62 per- 
cent over the similar period last 
year but considerably under the 
30,147 for the 11 months of 1937. 
The figures were reported by the 
paste Automotive Trade Assn., 
ne. 


tered in the county in November. 

Of the 80 cars sold by out-of- 
state dealers, most came in from 
Wisconsin with 19. Michi was 
second with 14, Indiana, which had 
led regularly in previous months, 
was a close third with 13. Follew- 
ing in order were California with 
6, Ohio with 5, Iowa with 4, and* 
Missouri with 3. Twelve other 
states accounted for the remaining 
16 units. 

In announcing its findings, the 
CATA states that it has provided 
complete information, including the 
names of dealers making the sales, 
to distributors, factory o iza- 
tions and dealer-line associations 
in this area. 

The sales story by makes of cars 
follows: 


By Dealers By Illinois 
Outside Dealers Outside 
Illinois Cook County 

EE. eseseeensees 18 11 
CS: 6.00seseee% 2 2 
Chevrolet ......... 8 23 
GRIPE ccccccccse 2 2 
kare 0 3 
MEE teesenecees 3 7 
DE 66 seatned ences s 26 
SL. Seeecxewews 5 5 
St ME be60ssa00 2 Z 
Lincoln-Zephyr 2 
esiedanwe 3 

PE. setewieew eieiese 1 2 
Nash-Lafayette 1 9 
Oldsmobile ........ 7 5 
PEE. bcccccvese 7 6 
POE sc cseccece 6 21 
DE ébecenecne 5 9 
St PYTTTTyTyT: 4 5 


wd) ot PFT | 
HOTEL KENMORE 
Commonwealth Avenue at 
Kenmore Square 


Where you will meet the men in 
the industry —the KENMORE is 
located on Automobile Row. 


@ Rates from 3.50 

@ All rooms with tub and shower 
@ Ample parking space 

@ Cozy lounge bar 


L. E. Wrrnsy, Managing Director 
ES 
ARES NR SCP tia IR NRE NA NAT ReRiS 
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HEVROLET’S commanding sales 
lead for 1939, over every other make 


of car and every other make of truck, was 


a great public tribute to Chevrolet’s prod- 


ucts. It was, too, an expression of public 
confidence in Chevrolet’s management 
...a confidence which that management 
will seek to maintain in the future, as it 
has in the past, by constantly building 
better and better. 


But now Chevrolet itself wishes to pay 


a tribute ... to its dealers throughout 
America, who, by their efficient merchan- 
dising and by their fair dealing with the 
public, made possible Chevrolet’s leader- 
ship in 1939. In short, Chevrolet dealers 
have done it again—and in winning the 
sales leadership for Chevrolet products for 
the eighth time in the last nine years, they 
have proved their own right to be hailed 
as the leading dealer organization in the 


industry. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 





